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@ No finer Christmas Gift could be presented to the freedom- 
loving people of the earth than the long-awaited Victory package 
. .a parcel containing the day we now dare to hope will go down 
in history soon as a new Armistice Day ... the Day of Unconditional 
Surrender of the forces of evil. 
The earnest endeavor and solemn determination which carried us 
through 1943 will hasten the victory. Then, we hope, all men may 
again walk together as brothers, to deal with each other in good 
faith, and to enjoy the fruits of labor in security. 


This is the 2000 year-old message of Christmas Day. Through dark 
times, as well as happier ones, this message has been written across 
the morning sky at the beginning of every new day, week and 
year—for those who would see and read it. 
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Not a Kink in a Carload. Subscribers prefer Kellog 
Koiled Kords because they stay out of the wa 
And they help reduce telephone breakage caus 
by dangling cords. Offered for prompt" — 
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Meet Every Service Need. There’s a size and style of “Whitall Tatum” 
requirement—one reason why telephone companies have settled on this 
CORK CO. product. But in addition “WT” insulators feature crystal clarity of glass, which 
discourages vandalism, accurate gaging to assure true pin fit, and unusual resistance to 
temperature changes. To reduce your insulator maintenance costs, standardize on “WT.” points. Made by KESTER SOLDER CO. 
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ARMSTRONG Core Solder is more appreciated than evel 


Solid Comfort for Operators. Cramer posture chat 
help operators do a better job by warding 

fatigue. Made by the CRAMER COMPAWN. 
Four easy finger-tip adjustments . . . beauitil 
dark oak finish . . . available for shipment nov 


Service Man’s Friend. These busy days Kester Bi 


minimizes service troubles by eliminating 
mittent open and closed circuits and high resist 
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Produced, Seasoned and Treated Under Careful Inside—Bridle—Jumper 
Supervision of People That Have Pioneered in Also 


the Selection and Treatment of Forest Products. a —" . 
- Plastite’ Insulation 
As distributors, we recommend them. 
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The “Last Word” in pole cable terminals is the S.2 


unit, made by the COOK ELECTRIC CO™ 
PANY. Protection need be provided for working 


lines only, with resulting economy. Front dr 
wire entrance simplified installation and tracing 


Long Life Expectancy is built into pressure-treated Southern Pine Poles and Crossarms. Carefully 
and thoroughly treated by the AMERICAN CREOSOTE WORKS, INC., these poles have 
the extra durability required for dependable service under the toughest climatic conditions 

. in the frozen north as well as in the tropics. For poles that measure up to the highest 
standards of strength and long life, always specify “Pressure-Treated Southern Pine.” 


The Reward of Research. Intensive engineering and 
research preceded the introduction of Kellogg 
Bronze Drop Wire 15 years ago. Millions of feet 
have been supplied by KELLOGG SWITCH- 
BOARD AND SUPPLY COMPANY. 
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Steady DC Voltage, regardless of AC variations, is essential for proper operation of dial-type 
telephones and long life for switchboard lamps. The chart above shows a typical curve of D‘ 
output voltage under varying loads, proving that Raytheon RectiFilteR provides a stabilized 
output voltage. Made by the RAYTHEON MANUFACTURING CO., RectiFilteRs require 


no maintenance, because they have no moving parts... nothing to wear out. 
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By VERNE B. CLARK 


District Manager 
Middle States Telephone Co. of Illinois 
Pekin, Ill. 


the telephone industry is to keep 

alive, healthy and strong the thou- 
sands of telephone exchanges in rural 
America, and the even greater number 
of important community centers which 
depend upon these exchanges for com- 
munication service. 


Tine MOST fundamental problem in 


There are many who remember as 
far back into history as the days of 
the development of the middle west’s 
resources. And I am sure that we all 
know about the tremendously important 
part which the rural and small com- 
munity telephone systems had in mak- 
ing America what it is today — the 
greatest nation that has ever existed. 

You recall that communication was 
so vitally important in our pioneer 
development, that our _ resourceful 
fathers could not wait for “big capital” 
to bring communication to the far cor- 
ners of the new land. The farmers 
and the merchants in the new com- 
munity centers “took the bit in their 
teeth” and fostered the development of 
their own community telephone systems. 
We know that in many cases neigh- 
borhood lines were first built into com- 
munity centers from every direction, 
and that a switchboard was then set 
up in town, to provide central office 
service. 

The most vivid mental picture that 
I have from early youth is our old 
rural telephone, with a huge wet cell 
battery, which occupied about six feet 
of space on the north kitchen wall of 
our farm home. I can still see adult 
Members of the family pointing to that 
ancient “piece of furniture” and 
threatening to ring for Sheriff Buckley 
if I did not behave. Then I remember 
my father being greatly excited sev- 
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EFFICIENT WORK HORSES 


Must Be Well Fed 


Telephone exchanges in rural America have been our finest 
"work horses’ but revenues are not sufficient to permit 
them to continue their present work or to take care of 
their future responsibilities of furnishing adequate tele- 


phone service to the public. 


eral years later when the switching 
fees were to be raised from 50 cents 
to 75 cents per quarter. Of course, 


father and the neighbors on our line 
never seemed to find time to trim hedges 
along the line or to prop up poles, but 
I can still remember how everybody 
on the line complained about that “old 
switchboard” when service was poor on 
rainy days. 

During 30 years we have seen many 
changes in our way of living, and we 
have much progress in the de- 
velopment of the automobile, the radio, 
modern farm machinery, electrical ap- 
pliances, etc. We have also seen many 
improvements in the science of teleph- 
ony, especially in our larger industrial 
communities. 


seen 


On the other hand, we have seen a 
wild era, when individuals went out 
and bought groups of our small ex- 
changes and then sold them to larger 
groups, which are even now operating 
many of the small exchanges at a loss. 
We have passed through one World 
War and a depression—a depression 
which hit the smaller telephone sys- 
tems harder and longer than any other 
single essential industry. Indeed, even 
in those depression years, we saw thou- 
sands and thousands of subscribers re- 
move their telephones, only to spend 
more money for extra driving in one 


week than a telephone would cost them 
all month. 

Now we are engaged in another war 

a war far more costly in human 
lives, natural resources, and money, 
than had ever dreamed of. We 
know that no matter how soon victory 
is achieved, our sons will have a stag- 
gering burden of debt. So tremendous 
is this debt already that we have 
every reason to suspect that if our 
sons are to carry this burden, and still 
enjoy a decent standard of living, they 
will have to be more efficient and much 
wasteful than the present gen- 
eration, which even in the depression 
drove cars around, just for the “hell 
of it.” 

Another war is proving again that 
the farmer and the people who serve 
him in 10,000 or more of his com- 
munity centers, are the backbone of 
our nation. Not only does this rural 
area produce the food, and practically 
all other real essentials of life, in 
peace or war; this vast area which is 
in such close proximity to nature also 
produces strong men and women of 
necessary character and gumption to be 
national leaders in every line of en- 
deavor. 


we 


less 


Just as the telephone exchanges in 
rural America have been among our 
finest “work horses” in making our 
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nation what it is today, so is each of 
these rural exchanges going to have to 
be an even better “work horse” in the 
difficult post-war period. 

But let us gather around this faith- 
ful “work horse” for a few minutes. 
Let’s see how it has been treated .. . 
how well fed .. . what “teeth,” if any. 
And let us judge just how well this 
faithful benefactor will be able to pull 
through the present trying times, and 
do the bigger job which we all know 
must be done tomorrow. 

I have the impression that, consid- 
ering everything, Wisconsin’s smaller 
exchange properties look better than 
those of some other states in which 
I have visited or operated property. 
For any actual facts, however, I must 
consult TELEPHONY’s 1943 Directory 
and other similar sources of informa- 
tion. 


According to the directory, Wiscon- 
sin had 623,200 telephones at the be- 
ginning of this year. Of these, 184,800 
(or approximately 30 per cent) were 
Independents, but the Independents op- 
erated 554 (or roughly 83 per cent) 
of Wisconsin’s 665 central offices. 

Approximately 65 of these 554 In- 
dependent exchanges had 500 or more 
owned stations, and of the remaining 
489 exchanges, which had less than 500 
stations, it appeared that a little more 
than half of them were locally owned, 
or at least, were not identified with the 
larger “A” and “B” company oper- 
ating groups. 

I do not have information as to the 
operating results obtained by these 
smaller locally owned exchanges, but 
I do have information as to such ex- 
changes in Illinois. I also have infor- 
mation as to “A” and “B” company 
operations as a whole, both in Wis- 
consin and Illinois. 

Of the 554 Independent exchanges in 
Wisconsin, 200 were operated by four 
Class “A” and six Class “B’”’ companies 
(annual revenues in excess of $100,000 
and $50,000 respectively). That is, 10 
companies with 94,807 telephones, an 
aggregate investment in plant of $13,- 
716,391, and net earnings available for 
interest and dividends of only $462- 
412,000. This demonstrates an earning 
power of only 3.59 per cent on the 
total investment in telephone plant. 
This might be a safe ratio for a tav- 
ern... or for other less necessary 
service institutions, but one wonders 
whether this is a safe earning ratio 
for such a vital institution as the tele- 
phone business, in any community, 
large or small. 

Call this satisfactory or unsatis- 
factory, as you like, but in our more 
densely populated state of Illinois, 17 
Class “A” and Class “B” Independent 
companies, with more than $33,000,000 
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OPTIMISM 


Optimism is nothing more or 
nothing less than a _ philosophy 
which teaches us to be positive 
rather than negative in our atti- 
tudes toward life. That such phil- 
osophy of life can be developed 
and made to exercise its almost 
wonder-working power in the field 
of personal accomplishment has 
been demonstrated a million times. 


If others have been able to de- 
velop such philosophy, so can you. 
The only essential is the applica- 
tion of an intelligent resolution to 
cultivate an attitude toward life 
which will help instead of hinder. 
—By John N. Free, reprinted 
from THE BLUE BELL. 











plant investment and more than 216,- 
000 telephones, were able to achieve 
only 4 per cent on their plant invest- 
ment in 1942. 


As I say, I have no figures on the 
operating results of companies in Wis- 
consin with less than $50,000 annual 
revenue. However, as a member of an 
Illinois Telephone Association commit- 
tee devoted to the study of small ex- 
change problems, I have had some 
astounding revelations that have led to 
the realization of how badly we are 
treating our telephone exchanges in a 
vast and important area of our country, 
both from an income and maintenance 
standpoint. 


Before going into a tragic lack of 
telephone income, I want to digress a 
moment. This last spring our com- 
pany paid a farmer, who lived at the 
edge of town, a more or less standard 
charge in our community for plowing 
and harrowing our Victory Garden. 
What this charge actually amounted to 
was approximately $2.50 per hour for 
the services of a man, three horses, 
and about $150 worth of tools, etc. He 
plowed and harrowed approximately 
one acre of land, and got $24 for the 
job. 


In these days we hear a lot about 
hourly wages. In some cases, a man 
gets $1, $1.50 or more per hour for 
merely being on the premise, in case 
there “might” be work to be done. 
Doesn’t this seem perfectly silly then 
to rent to every “Tom, Dick and 
Harry,” regardless of whether they 
ever paid “one red cent” for local tele- 
phone service, a whole telephone ex- 
change, with 24-hour operation, switch- 
board, cable plant, telephones, perhaps 
50 or more miles of aerial plant, trou- 
ble shooter service—all of this, for less 
per hour than one man can earn at 
common labor? 


Yes, yeu and I say “it’s unbeliev- 
able”! We say “it’s actually silly.” But 
we find telephone exchanges in Illinois, 
more than a hundred of them, that 
actually do not receive as much as 40 
cents per hour of service, or $3,504 
per year for 8,760 hours of continuous 
service during the year from a whole 
community. Yet we are talking about 
seeing that every single worker in 
industry shall receive as much as 40 
cents per hour. 


Our Illinois association committee 
found 24 exchanges in Illinois whose 
“take” was less than 11% cents per 
hour, or $1,010 per year for 8,760 hours 
of continuous service during the year. 
How can the operators live in these 
11% cents per hour exchanges? And so 
far as the plants are concerned—vwell, 
you can imagine what a “hard working 
horse” would look like, with a totally 
insufiicient one ear of corn and one 
handful of hay thrown at him every so 
often. Our opinion is that such a 
starved horse would be much more 
caved-in than are a lot of our tele- 
phone exchanges that have had only 
one or two dollars a month thrown at 
them, by only a few of the most decent, 
the most proud, or most important 
people. 


As I said before, we found 24 ex- 
changes (they were locally owned, but 
the large companies also have plenty 
of them) that received less than 11% 
cents per hour of service to a com- 
munity. 


We found 24 more exchanges which 
received from 11% cents to 25 cents 
per hour, and 97 of these Class “D” 
exchanges reported annual gross in- 
comes of less than 40 cents per hour 
for 8,760 hours of continuous _ tele- 
phone service during the year. 


Now why should this unbelievable 
condition exist? Is it that telephone 
service in rural America is not impor- 
tant enough to keep telephone people 
and telephone property alive, to say 
nothing of providing some return upon 
the hard cash invested in telephone 
property? 


We all know, and every citizen in 
our community knows, that telephone 
service is most important and most nec- 
essary. Very few persons would deny, 
or do deny, themselves the privilege 
of making or receiving a call in case 
of an emergency. But how many 
are there in your community who 
have electric lights and an automobile, 
and yet still use or depend upon using 
your telephone system whenever they 
want, without paying a cent to help 
keep your exchange alive? 


How many subscribers did you lose 
when you raised your rates? Or, how 
many do you feel you would lose if 
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you were to raise your rates today, 
when your more thoughtful subscribers 
ask you when your rates are going up? 
How many did you lose in the last de- 
pression, and how many of those “can’t 
afford” people whom you lost, did the 
electric company lose? 

I am sure that we know why there 
are thousands of miles of telephone 
line and millions of dollars worth of 
telephone plant in rural America, in 
a dangerously antiquated and barely 
serviceable condition. I am sure that 
we all know why telephone people in 
some communities receive comparative- 
ly little for their services. 

And while I am on this subject of 
financial reward for services, you never 
saw a telephone man buried in a mau- 
soleum, did you? And you never saw 
a real first-class money-grabber even 
start in the telephone business. But 
you do find telephone people, as a 
whole, the most unselfish and the finest 
people in the world. 

But after all, we have to be prac- 
tical. We can’t do the impossible. We 
must have enough food to sustain life, 
and our properties have to be fed with 
enough maintenance to sustain life. 

For years we have not been collect- 
ing enough money for our services to 


do this. We not only fail to collect 
enough from each paying subscriber, 
but we don’t collect from enough 
people. 


So many of our communities are 
small enough that every newcomer soon 
knows everyone else for miles around 
and thinks nothing of asking a sub- 


scriber to use his telephone. 


The vast army of non-subscribers or 
“in-and-out” subscribers who “mooch” 
our service and do not connect their 
places with our telephone systems, not 
only withhold revenues that we have 
rightfully earned, but their refusal to 
take telephones, so that subscribers can 
call them, also makes our service less 
valuable. And to add insult to injury, 
some people won’t have a telephone be- 
cause they fear the invasion of the 
privacy of their homes by the army of 
“moochers.” 


People who would be ashamed not 
to place something in the collection 
plate at church think nothing of using 
our property, our labor and our skill 
without paying “a red cent” to keep us 
going. 

We have been “renting our horse 
out” to neighbors who worked him 
hard and yet fed him only one or two 
ears of corn and a wisp of hay. The 
horse is tottering. He is about down, 
and you know how difficult it is to get 


a horse up on his feet again once he’s 
down. 


What are we going to do about it? 
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Are we going to get mad at the neigh- 
bors? No, I believe not. But we are 
going to try to do something about it. 


Let’s go to the neighbors and lay the 
cards on the table: “The horse is about 
dead. We have to nurse him back to 
health, and you people are going to 
have to help us if the good old horse is 
going to be alive for you to use again.” 

The neighbors know nothing about 
what it takes to keep this horse healthy 
and strong. All they know is that they 
have been using him whenever they 
wanted him and that when they want 
him, they want him quick. 

American people are fundamentally 
honest and they are reasonable people. 
If we explain the situation to them, 
they will help us. 

We are going to study each situa- 
tion, then go out into our communities 
and tell our neighbors our story—the 
whole truth—just what it takes to 
keep our telephone plants alive and 
strong enough to meet the needs and 
demands upon us now and in the 
post-war period. We are going to do 
this in personal visits and we are go- 
ing to use letters, posters, newspaper 
advertising and stories, radio time, or 
whatever it takes to do the job. 

Last spring, President Harry Joslyn 
of the Illinois Telephone Association 
appointed a committee on advertising. 
This committee made contact with ex- 
perienced advertising and _ publicity 
men in larger Independent companies 
and in two or three Bell companies, as 
well as with directors of the United 
States Independent Telephone Associa- 
tion, editors of our national telephone 
magazines, manufacturers, and many 
others who are intensely interested in 
the welfare of our industry. 


At the 1943 USITA Spring Confer- 


ence, President John R. Porter ap- 
pointed a national association adver- 
tising committee, and the newly-elected 
national association president, C. F. 
Mason, enlarged that committee. 


While it is one of the biggest jobs 
that the national association could at- 
tempt and one that will undoubtedly 
require considerable time and effort, 
there seems to be a very widespread 
interest in the movement, and I am 
confident that the national association 
will work out a plan for a coordinated 
advertising and publicity service that 
will benefit everyone who has anything 
to do with our industry—workers, in- 
vestors, and the public. 

Each year we find that the operation 
of any telephone exchange, the smallest 
or the largest, becomes a more difficult 
and many-sided business. A telephone 
man in a small organization has to 
have about a dozen skills nowadays— 
lawyer, accountant, salesman, switch- 
boardman, cableman, installer, con- 
struction foreman, and trouble shooter, 
besides being several kinds of an engi- 
neer and a financial contortionist. 

Indeed, our business has grown to 
be such a complicated one that more 
skills are required than one man, or 
one small organization, can hope to 
produce. It seems reasonable, there- 
fore, that we must cooperate. We must 
forget any ancient and petty preju- 
dices or jealousies such as might be 
found in any industry. We must con- 
stantly strive for better cooperation. 
We must help our neighbors, and espe- 
cially must the larger organizations 
help the smaller ones. 

There are many thoughtful telephone 
men in snjall exchahges and in larger 
organizations who féel that we must 
constantly seek to improve the value of 
the services that our telephone associ- 
ations render us. 


We must not break the faith with 
the public or with the army of sincere, 
loyal and unselfish people whose lives 
are devoted to rendering this great and 
necessary service. We owe it to the 
public to supply an efficient service, 
and to collect enough for it to allow 
us to live decently and to maintain 
organizations and plants capable of 
meeting tomorrow’s demands. 


I say we must do these things and 
these are not necessarily my own opin- 
ions. I am convinced that there is not 
a man or a woman in our industry who 
believes that we can continue to do as 
we have been doing. 

We have seen local, state and fed- 
eral governments step in when a group 
of individuals refused to cooperate. We 
saw a national tragedy in the banking 
business, during which many of our 


(Please turn to page 31) 
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IN A PHILCO FLOTE STORAGE BATTERY, 
YOU MAINTAIN THE CHARGE WITH 


40% LESS CURRENT/ 


Philco Floté is the only bat- 
Dae tery specifically designed for 
modern full float service! 


The special metal in which Floté grids 
are cast reduces the amount of current 
necessary to maintain the charge by 
40%! This low current consumption 
materially increases the life of the cell! 
Floté grid design, too, retards peroxida- 


ad 


tion and provides exceptional strength 
and superior electrical efficiency. Philco 
Floté supported element cells are avail- 
able for all types of telephone, control 
and stand-by service in capacities rang- 
ing from 10 A.H. to 1680 A.H. Write 
for complete information and specifi- 
cations. Philco Corporation, Storage Bat- 
tery Division, Trenton 7, New Jersey. 


Keplace with 
PHILCO 


STORAGE 
BATTERIES 


Philco Battery Cell Type 23FFP 
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E HAVE learned recently that 
Wi: view of switchboard lamps 

being used in such large quan- 
tities for special equipment of the 
armed services, the supply for civilian 
use may be limited in the future. This 
should cause every telephone company 
to conserve the lamps they now have 
and certainly no more appearances 
should be used on a multiple line lamp 
switchboard than are actually required. 


x * 


We hear frequent arguments these 
days about possible radical changes in 
telephone equipment for the post-war 
period, and electronic devices are sup- 
posed to correct all things evil and 
make the telephone business a bed of 
roses. Telephone equipment now de- 
veloped in this country is the best in 
the world and it is believed that any 
telephone company will do well to en- 
gineer its future plant on well-known 
and proved equipment. Major changes 
in telephone equipment must be made 
over a long period and prove worth- 
while before being generally adopted. 


* * * 


M. P. Brown, sales manager of Tay- 
lor-Colquitt Co., visited the Plant En- 
gineering Agency, Office of the Chief 
Signal Officer in Philadelphia, Pa., and 
arranged for the officers and engineers 
to view a colored movie of poles being 
processed from cutting of the timber to 
the finished and treated product. This 
picture proved most interesting and 
instructive. 


* * * 


The article, “Saving Materials and 
Equipment,” by K. F. Dutschman, gen- 
eral plant supervisor of the New York 
Telephone Co., which was published in 
the July 17 issue of TELEPHONY, now 
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has been reproduced in mimeograph 
form by the Operating-Transportation 
Division, Telegraph & Telephone Sec- 
tion of the Association of American 
Railroads, and circulated to its mem- 
bers. This proves that the good plant 
articles published in TELEPHONY grow 
and continue to prove useful long after 
their first appearance. In this connec- 
tion, we recently received a request for 
reprints of an article published July 15, 
1916. 


We hear a great deal these days 
about increasing the strength of nat- 
ural wood by treating it with plastics. 
This item may have an important post- 
war telephone application. 


* * * 


It is a singular fact that some sub- 
scribers will use a telephone in one 
location for years while others will re- 
quire an inside move several times each 
year. 

* * 


We have received some interesting 
information on a new type of light- 
weight, portable earth-boring drill 
which operates from compressed air. It 





FRIENDLINESS 

Today’s high tensions are eased 
by friendliness. And acquaint- 
ances become friends when they 
work together. When, in a busi- 
ness way, they grow up together. 
When, by familiarity with each 
other’s wants and abilities, they 
learn to team-up to their mu- 
tual advantage. Friendliness im- 
plies confidence. And confidence 
results in satisfaction. 











is claimed that this portable drill can 
be handled easily by two men. It drills 
holes three to 16 inches in diameter and 
five to six feet deep. Drills for greater 
depth can be provided, if desired. Holes 
can be drilled in inaccessible places, 
such as under viaducts, on top of steep 
banks, behind fences, down in ditches, 
etc. These drills are operated from 
any standard air compressor. 


* 


It is noted that the Pennsylvania 
Railroad protects guy rods by covering 
them with an iron pipe which has a 
When these rods are 
removed after years of service, the 
pipe shows excessive rust. We do not 
believe that telephone guy rods need 
protection except when installed in cin- 
der fills or other locations where ex- 
may be expected. 
When a guy rod requires protection, it 
is believed that a length of two-inch 
fibre conduit should prove entirely sat- 
isfactory if both ends are sealed around 
the rod with a suitable compound. If 
any of our readers have had any ex- 
perience in this connection, please let 
us hear from you. 


coat of red lead. 


cessive corrosion 


* * * 


A letter from my old friend, G. M. 
Lyon, of the Southwestern Bell Tele- 
phone Co., Tulsa, Okla., with whom I 
used to work in my younger days, tells 
me that he has just received his 30- 
year service emblem and mentions two 
other old friends, J. W. Ross and G. G. 
Van Duyne. He also sent a sample cf 
a lint and dust shield for use on switch- 
board cord circuit keys. This shield 
consists of a tough paper apron de- 
signed to fit over the key levers and to 
form a protective apron on each side 
of the key assembly, to prevent the 
passage of lint and dust from the key 
shelf surface to the key contacts where 
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they will cause trouble. This new con- 
trivance would appear to possess great 
merit and may be used to advantage on 
all manual switchboards. 


* * * 


A question comes to my attention 
frequently as to whether voice carrier 
systems could be used to advantage on 
iron wire circuits. I referred the ques- 
tion to L. E. Adler of the Southern 
Electric & Transmission Co., Dallas, 
Tex. Mr. Adler states: 


“We have never had occasion to 
superimpose carrier circuits that were 
completely iron, but have installed sev- 
eral on mixed routes containing 10 to 
30 miles of iron and the remainder, 
copper. In general, the workable range 
over iron circuits without repeaters will 
be approximately one-sixth the distance 
possible over a copper circuit of the 
same gauge, apart from any entrance 
cable losses. This, in turn, would mean 
that if repeaters on a copper circuit 
were spaced approximately 150 or 200 
miles apart, the carrier on iron wire 
would require a repeater spacing of 25 
to 40 miles. There may also be a little 
problem in wave distortion, but thus far 
we have not encountered anything that 
could be considered greatly detrimental 
to intelligibility.” 


The above information is most inter- 
esting in view of everyone’s interest in 
carrier systems these days and we 
thank Mr. Adler for his assistance. 


* * * 


A plumb line suspended from the 
hand is most useful in lining poles to 
make certain that they are not leaning. 
Perhaps someone eventually will de- 
velop an instrument making use of the 
plumb line principle to be used for lin- 
ing-up poles. 


* * * 


Col. Will V. Parker, Signal Corps, 
gave an interesting lecture on the prog- 
ress of communication at the Philadel- 
phia Engineers’ Club on November 22. 
The lecture was followed by motion pic- 
tures showing the part played in this 
war by the Army Service Forces. 


* * * 


We recently learned of a large tele- 
phone company who wrote hundreds of 
their subscribers for permission to 
omit “Miss” from the listing of single 
girls’ names in the telephone directory. 
This was supposed to save paper and 
printing and probably some advantage 
was gained, although we doubt that the 
savings obtained justified the time and 
effort of the letter-writing. 


* * * 


Ralph H. Mann, engineer of the Serv- 
ice Bureau of the American Wood Pre- 
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EMERGENCY POWER PLANT: The above photograph shows a telephone storage battery and oan 


emergency power plant for use in the event of a power failure. 


While it is true that the com- 


mercial power supply in most communities is now quite reliable, just the same an emergency 


generator will usually prove a good investment. 


ities that ch 





lenh h 
all telep 





Modern telephone service is so valuable to most 


should not be taken with the power supply. An emergency power generator 
is cheap insurance against failure from this source. 


There is no doubt that after this war is won 


, both large and small, will be equipped with a suitable gas-engine-driven 


power unit for use in the event of a failure of the commercial power supply. 


servers’ Association’s New York office, 
visited the Plant Engineering Agency 
in Philadelphia and gave the engineers 
and officers some valuable information 
on the use of treated poles in tropical 
climates. It is an interesting fact that 
few telephone engineers are familiar 
with the possibilities of wood preserva- 
tion. For example, there were many 
years in which we did not consider it 
necessary to treat locust crossarm pins. 
Now, several large companies are treat- 
ing all pins regardess of how or where 
they will be used. 


* * * 


I enjoyed meeting K. C. White of 
the Communication Department of the 
Pennsylvania Railroad in Philadelphia 
at an engineers’ meeting on November 
22. Many communication problems of 
the railroads are similar to ours, while 
others are quite different. I do believe, 
however, that considerable benefit is to 
be gained by comparing notes with en- 
gineers in other communications fields. 








THINK 
BEFORE 
YOU TALK ! 








Many telephone engineers are not fa- 
miliar with the special cable-lashing 
wire which consists of a small gauge 
phosphor bronze wire covered with lead 
antimony. This wire is most convenient 
to use and eliminates possible trouble 
by the contact of dissimilar metals 
which may occur when iron or tinned 
copper lashing wire is used in a wet 
manhole. 

* x x 


We hear a lot of speculation these 
days as to what changes will be made 
in telephone communication after this 
war. One telephone engineer who has 
spent a lot of time in foreign countries 
informed us the other day that his pre- 
diction is that post-war telephone serv- 
ice will be either automatic or magneto. 
He is of the opinion that common bat- 
tery manual equipment will be out of 
the picture. The same man also be- 
lieves that a push button arrangement 
will replace the hand generator on a 
magneto telephone. 

This is all very interesting. However, 
we are still of the opinion that prac- 
tically the same telephone equipment as 
is now available will be used for our 
post-war service and that changes in 
design must come slowly and prove 


their merit. 
= * * 


I recently enjoyed a visit with P. S. 
Harkins and Foster Nowell, engineers 
of the Bell Telephone Co. of Pennsyl- 
vania in Philadelphia. These men have 
had an interesting career in the tele 
phone business and it is a pleasure to 
know them. 
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nesses as we approach the traditional 
birthday of the Prince of Peace. The 
first Noel came amid a world of dark- 
ness, conflict, and bloodshed. And so 
today, we must, perforce, celebrate 
Christmas amid the bloodiest World 
War in the recorded history of man- 
kind. 


But there are other similarities which 
give us special reason to rejoice and 
which make this Christmas of more 
than passing interest. Just as during 
the first Noel, a bright star soaring in 
the Heavens brought the Three Wise 
Men of the East to render homage; so 
today, the bright Star of Hope rises in 
the hearts of all mankind—hope for an 
early end to the bitter struggle. It is 
this Star of Hope which recently led 
the Three Wise Men of the West to 
their important conferences in the 
Near East, so near the site of the first 
Christmas. 


|’ IS a strange setting the world wit- 


Thus, while we must not be so wit- 
lessly optimistic about an early end of 
the war as to relax our war effort, we 
are justified in hoping and praying that 
these conferences have brought forth 
something worthwhile—the promise of 
peace, and an end to the present night- 
mare of slaughter. At any rate, your 
correspondent can think of nothing 
better than to wish for his readers and 
friends of this department that Christ- 
mas will bring to each and every one 
of you a more radiant hope of peace 
and that the New Year will witness its 
accomplishment. 


* * * 


For the telephone industry, the year 
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Mr. Welch reviews his 1943 predictions and finds he made 
10 out of 10 for 1,000 per cent batting average. . .. Makes 


prophecies concerning regulatory and political develop- 
ments in 1944, and how the utilities will fare next year. 


drawing to a close has been a most sig- 
nificant one, from the Washington 
point of view. If we will make the 
single important exception of the pend- 
ing tax bill (with its increase of the 
burden on the telephone user) we can 
say pretty definitely that it was a rela- 
tively satisfactory year. 


But in the process of reviewing the 
year 1943 let us take a look at your 
correspondent’s batting average for 
predictions which he made at the begin- 
ning of the old year. Well, here is the 
text of the 10-point prophecy lifted 
bodily from the January 2, 1943, issue 
of this department in TELEPHONY — 
without a word added, subtracted, or 
altered: 


(1) The FCC will order another re- 
duction in long distance telephone rates 
which may not be accepted by AT&T 
without going to court. 

(2) Since both the AT&T and state 
commissions seem to want a showdown 
on the value and cost basis for these 
perennial FCC rate reduction demands, 
the interstate toll separation case may 
be broadened and probably expedited 
so as to bring forth a more definite and 
uniform formula for determining cost 
relations between toll and exchange 
plant. 

(3) The traditional board-to-board 
basis for determining toll costs and 
values will be abandoned in favor of 


the station-to-station theory by the 
FCC and most state commissions. Dis- 
tribution of Bell System revenues may 
also be overhauled. 


(4) More consideration is going to 
be given to Independent communica- 
tions carriers in toll compensation. The 
Bell System will bring forth a plan 
on this subject—not a uniform con- 
tract proposition, however. 

(5) The manpower shortage will be 
even more pressing than the material 
shortage. But the telephone industry 
will be relatively protected because of 
a preference with United States Em- 
ployment Service to which WMC may 
delegate exclusive powers over hiring- 
firing-shifting-and-retiring workers. 

(6) The WPB repair and mainte- 
nance order P-130 for telephone com- 
panies (already more patches than 
pants) will eventually be completely 
renovated or done away with entirely 
as WPB installs a new, different, and 
strict priority technique for utilities— 
keyed to the CMP. (Those initials 
stand for “Controlled Materials Plan” 
—not “Cripes, More Papers” as face- 
tiously reported.) 

(7) Congress will at long last enact 
telegraph merger legislation (getting 
sort of tired of this prediction). Presi- 
dent may step up the process by ex- 
ecutive order. 

(8) Congress will be more critical 
of FCC and may finally investigate it. 
(Getting tired of this one, too.) No 
important reform or radical legislation 
is expected. But the new Congress, 


through its hold on the purse strings is 
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going to slap many a New Deal agency 
back into line. Labor unions watch 
out! 


(9) Supreme Court will say “yes” to 
nine out of 10 cases in which the fed- 
eral government files an appearance 
(with all due reverence). This prob- 
ably means the radio networks will lose 
their suit against FCC. 


(10) The OPA will continue to play 
a large part in utility rate increase 
proposals and will probably be able to 
block a good many if not most of them. 
However, look for a number of OPA 
staff’ resignations and more practical 
and elastic policies following the de- 
parture of Henderson. For that matter, 
look for an epidemic of reorganization 
and bureaucratic conflict in Washing- 
ton in 1943, with the Army (and 
Navy) getting more and more influence 
in all emergency bureaus. 


Well, if the readers will bear (just 
this once) with a little bragging, it 
looks like 10 out of 10 and a batting 
average of 1,000—the best record this 
department has yet made in its attempt 
to hold in good standing its working 
card for the prophets’ union. Incident- 
ally, last year’s forecast also predicted 
a full year of war, with no end before 
1944—-a prediction which still remains 
in abeyance since the war has not ended 
yet. 


Specifically, the important develop- 
ments in Washington during 1943, in 
addition to those suggested in the fore- 
going list of predictions, were as fol- 
lows: 


(1) J. A. Krug was made the utility 
ezar of the WPB—heading up the Office 
of War Utilities, in which the Com- 
munications Division was included. As 
a result, all WPB orders affecting utili- 
ties were revised and coordinated, as 
above suggested, in a series of “U” 
orders (“U” standing for utilities). 
The telephone industry got its U-2 and 
U-3 out of this. 


(2) The OPA, in its ventures into 
the field of utility rate-making, became 
ensnarled in considerable litigation. The 
most important test case—Washington 
Gas & Light Co.—which will determine 
the extent of OPA powers in state com- 
mission rate proceedings is now pend- 
ing in the Supreme Court for early re- 
view. 

(3) The investigation of the Federal 
Communications Commission in the 
House was temporarily deflected by a 
side-line battle which resulted in the 
resignation of Representative Cox as 
chairman of the House investigation 
committee. However, both House and 
Senate committees have now heard suffi- 
cient testimony to indicate a rewrite 
of the Communications Act, which will 
affect the composition and powers of 
the FCC, will be submitted to the Con- 
gress early next year. Senator Wheeler, 
chairman of the Interstate Commerce 
Committee, last week promised that this 
development would take place. 


(4) Passage of the Smith-Connally 
Act over the veto of President Roose- 
velt marked the peak of a relatively 
conservative and anti-union congres- 
sional revolt against the administration. 
But it has not settled serious labor 
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“He got the idea from pictures of them guys goin’ up mountains to ski." 


troubles to date; neither has the War 
Labor Board. 

(5) An important rate regulatory 
innovation, with a tax angle, made its 
appearance during 1943. It is the propo- 
sition that utilities which are liable for 
excess profits taxes should, instead of 
paying such taxes, turn back the 
amounts to their consumers in the form 
of rate reductions or refunds. The idea 
took hold in Arkansas where the state 
commission adopted it as a regulatory 
policy. It failed in Michigan where the 
state commission did not think it had 
authority to divert tax liability into 
rate reductions. Outgrowth of the Mich- 
gan proceeding, however, was the re- 
cently enacted 20 per cent excise tax 
which the city of Detroit slapped down 
on gas and electric utilities in that city. 
(The telephone company was let out of 
it at the last moment.) This city tax 
is expressly designed to siphon off utility 
funds which would otherwise be avail- 
able for the payment of federal excise 
profits taxes. 


(6) The Senate voted to investigate 
the Rural Electrification Administra- 
tion. While these charges against REA 
political activity are of no immediate 
concern to the telephone industry, the 
consequences of the investigation may 
prove of passing interest. 

(7) Congress, in a passing economy 
mood, torpedoed the administration’s 
socialistic post-war planning agency 
which had been busy grooving our gov- 
ernment’s policies toward public owner- 
ship—the National Resources Planning 
Board. (The National Youth Adminis- 
tration suffered a similar fate.) 


(8) The FCC decided, in a cable rate 





case, that normal and surtaxes are de- 
ductible as operating expenses in a util- 
ity rate proceeding — but not excess 
profits taxes. .The President changed 
his mind at the last minute about re- 
nominating Commissioner Payne for 
another term and his post is still vacant. 

(9) The President’s Fair Employ- 
ment Practices Committee began to agi- 
tate the issue of giving more and better 
jobs to Negroes and other minority 
groups. This program, which bore down 
considerably on public utilities, recently 
clashed head-on with the southern rail- 
roads. The railroads have defied the 
FEPC order, tossing the problem into 
the President’s lap for a showdown. It 
may even go to court. 

(10) The Bell System won a couple 
of interesting state court cases—one in 
Washington involving valuation and 
other complicated rate issues; the other 
was a Utah Supreme Court decision, 
which, for the first time, upheld the dif- 
ferentiation between intrastate and 
interstate toll rate levels. 


* #8 * 

Well, what about the New Year? 
Without further ado your correspond- 
ent will put on his prophet’s hat and 
gaze into his crystal ball. The follow- 
ing forecasts are in order: 


(1) Utilities will make exceptional 
gains in public relations in the year 
1944. This is most important, and will 
stand the utilities in good stead during 
the troublesome era of the reconstruc- 
tion period when the temptation for 


(Please turn to page 30) 
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OKLAHOMANS HOLD FIRST 
Meeting Jn 


By O. D. HALL 
"TELEPHONY's" News Correspondent 


HE first state convention of the 

Oklahoma Telephone Association 

since Pearl Harbor was held at the 
Huckins Hotel, Oklahoma City, Novem- 
ber 29 and 30. The last annual state 
meeting was held in March, 1941 and 
centered about operating, commercial 
and national preparedness problems. 
These were replaced in the 1943 conven- 
tion by papers and discussions princi- 
pally relating to the wartime operation 
of the telephone industry. The attend- 
ance was approximately 100 in spite of 
traveling difficulties and manpower 
shortages in many exchanges. 


Accomplishments of the Oklahoma as- 
sociation since the last convention were 
outlined by President J. W. Walton of 
Broken Arrow, who also presided at all 
of the sessions. He referred to several 
bills in the last legislature which might 
have handicapped telephone companies, 
but stated that none of them became 
laws. He asked telephone property 
owners to protest to their United States 
Senators, against passage of proposed 
legislation in Congress which would in- 
crease excise taxes on telephone service. 


Detailed information on activities of 





J. W. (JACK) WALTON (left) retiring president 

of the Oklahoma association and H. W. (HUBE) 

HUBENTHAL, secretary, are shown getting set 
for opening of the convention. 


the association during the last year was 
given by Secretary H. W. Hubenthal. 
This report reviewed services per- 
formed for telephone people before state 
and national agencies and called atten- 
tion to the close cooperation with the 
United States Independent Telephone 
Association and other state associations. 
In spite of war conditions a substantial 
gain in membership of the Oklahoma 
association was shown by the secre- 
tary’s report. 

E. B. Jeffrey, association treasurer, 
reported a healthy cash balance to the 
credit of the association. 


LUO 


Officers of the association elected for 
the ensuing year are: President, John 
Holt, Stilwell; first vice president, J. 
W. Walton, Broken Arrow; second vice 
president, J. M. Nelson, Skiatook; sec- 
retary, H. W. Hubenthal, Oklahoma 
City, and treasurer, E. B. Jeffrey, Okla- 
homa City. 

Directors elected are: J. B. Bohlen, 
Nicoma Park; A. G. Davidson, Brown- 
wood (Tex.); Forrest Hand, Beggs; 
Endsley Jones, Kingfisher; Warren S. 
Miller, Oklahoma City; V. S. Reynolds, 
Waynoka, and Messrs. Holt, Walton 
and Nelson. 

The telephone people showed keen 
interest in an exhibit and demonstra- 
tion on “Conservation of Plant Mate- 
rials,” presented on the opening day by 
H. P. Dougherty, division plant super- 
intendent, Southwestern Bell Telephone 
Co., Oklahoma City. He reviewed a suc- 
cessful campaign by his company to pro- 
long the life of drop wires by keeping 
them out of trees and by painting them 
by a new process (see illustration on 
page 18). 

Mr. Dougherty demonstrated the use 
of a new drop wire painting tool his 





(Left to right): J. J. 
JOE M. NELSON, Skiatook, second vice pres- 
ident of association; |. J. WHITE, Pawhuska; C. 
©. KASTNER, Kansas City, Mo., and S. LLOYD 
WILLIAMSON, Nicoma Park. 


MORGAN, Blanchard; 
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In this foursome are (left to right): B. RICH- 

ARDSON, teleph gi » Oklah Corpora- 

tion Commission; FRANK EAKES, Helena; J. M. 

LINDSEY, Kansas City, Mo., and E. K. CROSS, 
Muskogee. 





Photographed at the Oklahoma convention are 

(left to right): L. K. LOWE, Dallas, Tex.; V. S. 

REYNOLDS, Waynoka, association director; JOHN 

HOLT, Stilwell, association president-elect, and 
Cc. E. DEVIN, Apache, a past president. 
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company is using. The tool includes a 
small container partially filled with as- 
phalt paint. This is placed on the end 
of a long handle and is propelled by 
hand at the rate of about 50 feet per 
minute along the drop wire. Revolving 
in the container, partially submerged in 
the asphalt paint, is a wheel with a felt 
tread. Directly over it is an upper 
wheel so flanged as to guide the tool 
while it is on the wire. The drop wire 
passes between the two wheels and be- 


(Left to right): H. A. DAVIS, Garwood Tex.; 
HARLEY ADAMSON, Jet; MRS. ADAMSON, and 
MARK A. SANDERS, Oklahoma City. 


comes coated with the asphalt paint. 
The tool is equipped with brushes which 
prevent an excess amount of paint from 
accumulating on the and from 
dripping on the ground. 


wire 


Before using this tool, Mr. Dough- 
erty explained that all defective sec- 
tions of the drop wire should be cut 
out and the wire properly spliced or re- 
joined. Mr. Dougherty also demon- 
strated a light two-pair terminal which 
requires much less wire and other crit- 
ical materials and can be installed in 
two and one-half to three hours. It is 
particularly adapted for use in outlying 
areas where development is scattered. 

tay O. Weems, vice chairman of the 
Oklahoma Corporation Commission, re- 
ferred to several rate increases granted 
to small telephone companies which had 


H. P. DOUGHERTY, division plant superintendent, 

Southwestern Bell Teleph Co., Okliah City, 

demonstrates use of the drop wire paint tool at 
Oklahoma convention. 
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shown a need for higher schedules in 
order to maintain good service. He said 
that the Oklahoma commission recog- 
nizes the important part Independent 
telephone companies are playing, in 
connection with larger systems, in 
maintaining clear channels of communi- 
cation during the war. He commended 
the services being performed by B. 
Richardson, the commission’s telephone 
engineer, and assured the telephone 
people that the efficiency of his depart- 
ment is increasing. 

Backing up the appeal of President 
Walton for action on the part of Okla- 
homa telephone companies against pro- 
posed burdensome federal excise taxes 
on telephone service, Charles C. Deer- 
ing, Des Moines, Iowa, secretary-treas- 
urer of the United States Independent 
Telephone Association, recommended 
that telephone management go further 
and suggest that various civic and com- 
mercial organizations in local communi- 
ties send protests to the Oklahoma 
Senators against the proposed heavy 
tax increases. In connection with in- 
creased operating costs, Mr. Deering 
said that there is a possibility that the 
minimum wage scale, as applying to 
telephone exchanges with less than 500 
stations, is likely to be raised. 

The Federal Bureau of Investigation 
relies very heavily upon the telephone 
industry in the operation of its com- 
munications system, Fred H. McIntire, 
special agent of the bureau at Okla- 
homa City, said in an address before the 
convention on the subject, “Communica- 
cation and Internal Security”. “Smaller 
telephone companies might think they 
are not so important but they assist 
us materially in the enforcement of 
selective service and espionage laws.” 
He cautioned telephone people to re- 
gard absolute secrecy as the main thing 
they have to sell. He said that the bu- 
reau trusts the telephone companies 
and that they have justified this confi- 
dence. 

War Production Board regulations, 
as they apply to the telephone industry, 
were reviewed briefly by C. F. Aurand, 
Oklahoma City, district manager of the 
board. He said that his board transacts 
much of its business over the telephone, 
putting through an average of 2,900 
telephone calls per day. He mentioned 
the help given his organization by As- 
sociation Secretary Hubenthal. He said 
that telephone companies now have a 
very high priority rating and can se- 
cure all materials necessary for proper 
maintenance of their present service. 


About 90 telephone people, including 


attended the convention 
Frank Streetman, known as the 
“Mayor of Sasakwa,” was toastmaster. 
Mr. Streetmen is chief clerk of the 
(Please turn to page 32) 


their guests, 
dinner. 


RAY ©. WEEMS, vice chairman, Oklahoma Cor- 
poration Commission, addressed the Oklahoma 
convention. 


(Left to right): L. R. WOOLFE, Davenport; 

JAMES THOMPSON, Muskogee; WARREN S. 

MILLER, Okiahoma City, association director, 
and R. B. WISEMAN, Galion, Ohio. 


IRENE TURNER (right foreground); CLIO MOR- 
RISON and PEGGY WHITE, secretary to H. W. 
Hubenthal, registering the delegates. 


(Left to right): A. L. McFADDEN, Ringwood; 
FRED TROWER, Corsicana, Tex.; J. B. BOHLEN, 
association director, Nicoma Park, and E. B. 
JEFFREY, association treasurer, Oklahoma City. 
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THESE GREETINGS GET THROUGH 





Telephone maintenance has been a tough problem during the past year. 
The manner in which you have met the difficulties of manpower short- 
ages and limited replacement equipment, is typical of American 
determination. Our problem of meeting your requirements, and at the 
same time filling the increased demands of our armed forces, has also 
been a difficult one. 


Because your lines are operating and those distant voices will be heard, 
a little cheer and a great big smile will be added to the Christmas 
of thousands of boys and girls throughout the country, who are unable 
to spend those days at home. 


May you enjoy a merrier Christmas with the knowledge that your efforts, 
your ingenuity and your responsibility has added this note of cheer 
to families all over the nation. 


at Cs BURY 
Ueeed 
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The Army-Navy 
Pennant, with 
stars for conti 
achievement 
production, 
over the plant 
Automatic Eled 
Company. 

















When the call of "General Quarters'’ resounds throughout a carrier in 
the Pacific—and the big ship veers into the wind to launch her lethal cargo 
of roaring planes—in all probability those orders were barked into a tele- 


phone you would have liked to buy—but couldn't. 


Not only materials for telephones, but also those which ordinarily go into 
automatic switches, manual boards and outside plant are being rushed to the 
fighting fronts in the form of the finest combat communication apparatus it is 
possible to build. Telephone men know that the equipment they can't get is 
helping to bring victory closer every day, and, despite shortages, they are 


meeting heavy wartime traffic with characteristic resourcefulness. 


In addition to devoting our productive efforts to making communication 
equipment for the armed forces, we at Automatic Electric are helping 
telephone companies meet their problems in every way we can. Our 
representatives are ready to offer practical ideas and suggestions, and to 
obtain detailed engineering advice to meet specific problems. We urge you to 


make full use of the services we have created to help you “carry on" under 
wartime conditions. 


AUTOMATIC ~ ELECTRIC 


ORIGINATORS AND DEVELOPERS OF STROWGER STEP-BY-STEP MACHINE SWITCHING AUTOMATIC DIAL 


SYSTEMS 


MAKERS OF TELEPHONE, SIGNALING AND COMMUNICATION APPARATUS 
ELECTRICAL ENGINEERS, DESIGNERS AND CONSULTANTS 


Distributors in U. S. and Possessions: 
AUTOMATIC ELECTRIC SALES CORPORATION, Chicago 7, U. S. A. 
Export Distributors: INTERNATIONAL AUTOMATIC ELECTRIC CORPORATION 











Hotel Surcharges Held Under 
FCC Jurisdiction 

The Federal Communications Com- 
mission on December 11 announced the 
adoption of a final report and order 
affirming its jurisdiction in the matter 
of special surcharges collected by hotels, 
clubs and apartment houses in the Dis- 
trict of Columbia on interstate and for- 
eign telephone calls originating on their 
premises. The commission concludes it 
has jurisdiction to inquire into, to de- 
termine and regulate, and to prohibit 
such surcharges if they are found to be 
discriminatory or otherwise unlawful. 

The question of whether or not any 
such surcharges will be permitted was 
left for future determination of the 
commission. The FCC noted, however, 
it does not intend by anything said in 
its report, “to sanction in any way the 
collection of any surcharge for or in 
connection with interstate and foreign 
telephone communications.” 

The FCC ordered the respondents, 
the American Telephone & Telegraph 
Co. and the Chesapeake & Potomac 
Telephone Co., to file tariff schedules 
showing all surcharges collected by 
Washington hotels, clubs or apartment 
houses on interstate and foreign tele- 
phone calls. The commission’s order is 
effective January 15, 1944, and tariff 
schedules must be filed by that date, to 
be effective February 15. 

The commission’s report stated: 


“Tf the collection of such surcharges 
were not subject to regulatory con- 
trol, a subscriber, or anyone else other 
than the telephone company, who is 
permitted by the telephone company to 
control access to the use of a telephone, 
could freely resell interstate and for- 
eign telephone service, imposing any 
charges of his own on such use.” 


Hearings were held in April and 
May, 1942, before FCC Commissioners 
Paul A. Walker and Ray C. Wakefield, 
and Chairman James Flanagan and 
Commissioner Gregory Hankin of the 
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District 
Commission. In 
telephone carriers, the Hotel Associa- 


of Columbia Public Utilities 
addition to the two 


tion of Washington (D.C.), Inc., and 
the Building Owners & Managers Asso- 
ciation of the District of Columbia 
participated in the hearings. 

The District commission is concur- 
rently issuing an opinion and order in 
its similar proceeding. 


Vv 


FCC Closes Oklahoma- 
Arkansas Telephone Co. Case 

The Federal Communications Com- 
mission announced adoption of an order 
making final its proposed report on De- 
cember 9 in the matter of the Okla- 
homa-Arkansas Telephone Co. vs. the 
Southwestern Bell Telephone Co. and 
dismissed the proceeding. 

The commission found that “it is not 
necessary or desirable in the public 
interest to order a physical connection 
at Fort Smith, Ark. between the facili- 
ties of the parties herein, or to estab- 
lish through routes and charges be- 
tween Poteau, Okla., and Fort Smith, 
Ark.” as requested by petitioner. 

Commissioner Walker dissented for 
the reasons previously stated in his 
published opinion. [TELEPHONY, Oct. 
30, p. 22.] 

VV 


N. Y. Telephone Co. Accounting 
“Improper” in Four Transfers 
The Federal Communications Com- 
mission adopted a final report and or- 
der December 14 (Commissioner Case 
not participating) concluding that the 
accounting performed by the New York 
Telephone Co., a wholly-owned subsid- 
iary of the American Telephone & Tele- 
graph Co., with respect to four trans- 
fers of property from the A.T.&T. Co. 
in 1925, 1926, 1927 and 1928 was “im- 
proper.” These property transfers were 
recorded by the New York company on 


its books at amounts substantially in 
excess of the net book cost of the prop- 
erty to the A.T.&T. 


The commission therefore ordered the 
New York company to charge to its 
surplus the amount of $4,166,510.57— 
the figure representing the amounts in 
excess of net book cost to the A.T.&T. 
of the property transferred. 

The amount of $4,166,510.57 had been 
credited by the A.T.&T. to its surplus 
accounts as “profit” on the transfers. 
The commission’s report found that 
since the New York company was a 
wholly-owned subsidiary of the A.T.&T., 
“profits” to the American company 
from these transfers are “fictitious or 
paper increments,” and are as unreal 
as profits from _ interdepartmental 
transactions within the A.T.&T. itself. 
This amount represented an “inflation- 
ary write-up” of the New York com- 
pany’s asset accounts, the commission 
concluded. Stated the commission: 


“There was and could be no arms’ 
length bargaining between A.T.&T. and 
New York company with respect to the 
amounts so paid. Any method of ac- 
counting which results in the inclusion 
in plant investment accounts of amoun‘s 
based upon ‘values’ agreed upon be- 
tween a wholly-owned subsidiary and 
its parent which are greater than le- 
gitimate net book cost to the transferor 
would nullify accounting from a regu- 
latory standpoint. .. . Accounting, for 
purposes of efficient regulation of pub- 
lic utilities, must be firmly grounded 
on the cost principle. . . .” 


The commission pointed out that if 
the “fictitious intercompany profits” are 
permitted to remain in the New York 
company’s accounts, they may become 
real profits to the affiliated companies 
by improper inclusion as part of serv- 
ice costs. 

Hearings in this proceeding were held 
jointly before FCC Commissioners Paul 
A. Walker and Ray C. Wakefield, and 
Commissioners Maltbie and Van Namee 


TELEPHONY 

















” “ ki T C QO - STANDS FOR 


“SOUTHERN ELECTRIC & TRANSMISSION COMPANY” PIONEERS OF 


A. C.-OPERATED TELEPHONE & TELEGRAPH 
CARRIER AND REPEATER SYSTEMS 


A FEW “SETCO”’ “FIRSTS” 


A. C. Operation of Voice-Repeaters (15 years). 
A. C. Operation of Wire Carrier-equipment (13 years). 


Carrier terminals and repeaters in self-contained package units (From 
our very beginning). 


Simple, efficient and trouble-free carrier signalling system (13 years). 


oo 098086 


The only telephone carrier-signal circuit that will pass all standard Rail- 
way selector ringing systems using 3!/4 to 4 cycles. (This is of particular 
interest to railroads equipped with W. E. Co., Gill and similar selector 
train-dispatching systems. ) 


@ = iUnit-Channel Equipment. (Ist, 2nd and 3rd story), whereby additional 
channels may later be super-imposed on same wires without disturbing 
the original first-channel. 


@ = iThe "Terminal per Channel" system whereby channels may be dropped 
or "forked" at any location. (The ideal system for pipe-line and Railroad 
service. } 


ASK ANY CUSTOMER 


SOUTHERN ELECTRIC & 
TRANSMISSION CoO. 


Manufacturing Communication Engineers 


3127 Holmes Street Dalias, Texas 
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of the New York Public Service Com- 


mission. 
* os ok 


Concurrently issuing a report and 
order on the case in a sharply-worded 
memorandum, the New York state 
commission, on December 14, ordered 
elimination by the New York Telephone 
Co. of what the commission terms a 
$4,166,510 “write-up of assets” in con- 
nection with equipment purchases 
about 15 years ago. 

The commission held that bookkeep- 
ing entries involved in the transfer of 
toll lines and other equipment by the 
American Telephone & Telegraph Co., 
parent of New York Telephone Co., 
were improper and in violation of the 
commission’s accounting rules. 

Asserting the equipment was trans- 
ferred at prices totaling approximately 
$12,600,000, the commission said this 
reflected book profits of about $4,166,- 
510 credited to surplus by A. T. & T. 
and, conversely, a write-up on books of 
the New York company of that amount 
in excess of the book value on accounts 
of A. T. & T. 

The New York company claimed, the 
state commission said, that a “write- 
up of assets in connection with a prop- 
erty transfer between affiliated com- 
panies was proper, that it was in ac- 
cordance with established accounting 
principles, that it did not violate the 
existing uniform systems of accounting, 
and that regulatory bodies then and 
subsequently were without power to 
order a correction which would elim- 
inate such a write-up.” 

“If all of this were true,” the com- 
mission declared, “there would have 
been nothing to prevent the transfers 
back and forth of entire utility plants 
between affiliated companies, merely as 
a device to accomplish write-up from 
book value to much higher appraised 
value.” 

a * ae 


Commenting on the decisions of the 
Federal Communications Commission 
and of the New York Public Service 
Commission in the New York Tele- 
phone Co.’s accounting case, the New 
York company on December 14 issued 
the following statement: 


“The decision of the Federal Com- 
munications Commission is a confirma- 
tion of the proposed report of the two 
commissioners who heard the case, 
which was made public on June 23. 

“The case involves the accounting by 
the New York Telephone Co. for cer- 
tain property which it purchased from 
the American Telephone & Telegraph 
Co. during the years 1925 to 1928, and 
which it required for the conduct of its 
business in New York state. [TELEPH- 
ONY, June 15, 1940, p. 33.] During this 
period both companies were under the 
jurisdiction of the Interstate Commerce 
Commission, which had prescribed the 
method by which telephone companies 
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should account for such purchases. On 
January 1, 1937, the Federal Commu- 
nications Commission substituted its 
own system of accounts for that of the 
Interstate Commerce Commission. 


“It is the contention of the telephone 
company that its accounting for the 
purchases in question was in strict ac- 
cordance with the system of accounts 
of the Interstate Commerce Commission 
in effect at the time of the purchases. 
It further contends that the prices paid 
for the property were fair and reason- 
able and were so determined by the 
federal court in New York in 1929, 
when the court included this property 
at the prices paid, in its valuation of 
the company’s plant for rate purposes. 
Most of the property involved in the 
purchases has been retired from serv- 
ice. 

“Further action by the company will 
be determined at a later date.” 

Vv 
Elmore City (Okla.) Company 
Wants New Toll Basis 

While all Independent telephone com- 
panies in Oklahoma were brought under 
provisions of the November 4 order of 
the Oklahoma Corporation Commission 
fixing a new schedule of compensation 
of intrastate toll business where such 
companies have connections with toll 
lines of the Southwestern Bell Tele- 
phone Co., about 13 Independent com- 
panies had no such direct connections 
and were permitted to remain tempo- 
rarily under the 3c-15%-4c basis. 

One of these latter companies, the 
Elmore City Telephone Co., presented 
an application in a hearing December 
14 asking to be included under the 
new compensation basis. This company 
pointed out that its exchange at El- 
more City is connected to toll lines of 
the Western Telephone Co., also an 
Independent, with offices at Elmore 
City, which owns no exchanges, but 
which has connection with the toll lines 
of the Southwestern Bell. The West- 
ern company objected to being required 
to pay the higher compensation to the 
Elmore City exchange on its intra- 
state toll calls handled by the latter, 
until an investigation can be made to 
determine whether this can be done 
without the Western company sustain- 
ing a loss. 

The commission, following the hear- 
ing, granted a continuance until Jan- 
uary 7 and directed B. Richardson, its 
telephone engineer, to investigate and 
report on the situation at Elmore City. 


VV 

Asks Rehearing On Denial 
To Operate at Maryville, Mo. 

The Peoples Telephone Union of 
Maryville, Mo., filed an application re- 
cently for a rehearing before the Mis- 
souri Public Service Commission, which 
denied it a permit to operate as an in- 
corporated public utility. The Hanamo 
Telephone Co., of Maryville, had op- 
posed the permit. If the rehearing is 


denied the Peoples company may apply 
for a writ of review before the circuit 
court of Nodaway county. Officials of 
the company stated this will be done 
if the commission denies a rehearing or 
if it grants a rehearing and holds to 
the same ruling. 

In its application, the Peoples ex. 
change expressed that it has new eyj- 
dence to present. It also stated that 
the commission has failed to take into 
account that there is no other telephone 
company at Maryville which serves 
rural subscribers, and that testimony 
showed the protestant, the Hanamo 
company, refused to furnish adequate 
service to rural subscribers. 

Because of these and other premises, 
the Peoples exchange requested the com- 
mission to reverse its ruling and grant 
a permit. 


Vv 


Operates at 17% Loss, 
Asks Rate Increase 

The Oklahoma Corporation Commis- 
sion, following a hearing December 14, 
took under advisement the application 
of the J. R. Butler Telephone Co., for 
increased rates at Kiowa, Stuart and 
Pittsburg, Okla. The telephone com- 
pany was represented by Mr. Butler, 
company owner and H. W. Hubenthal, 
secretary, Oklahoma Telephone Asso- 
ciation. 

The company’s statement showed a 
net operating loss of $368.63 for the 
12-month period ending November 30, 
1943, or a 17 per cent loss on an in- 
vestment of $2,214.99. This deficit was 
claimed under present rates of $2.50 
per month for one-party business, $1.50 
per month for one-party residence and 
a 25-cent per month differential on 
desksets. 

New rates asked at Stuart are $3.50 
per month for one-party business tele- 
phones, $2.00 on one-party residence, 
and a 25-cent differential for desksets. 
The company estimated that under 
proposed higher rates it would still sus- 
tain an annual loss of $236.63 at 
Stuart. 

B. Richardson, telephone engineer for 
the commission, estimated present val- 
ue of the Stuart property at $1,875. 
Present value of the Kiowa and Pitts- 
burg exchanges of the company, taken 
as a unit, was placed by the company 
at $6,694.41. Mr. Richardson appraised 
the present value at $6,075. The owner 
placed his net operating loss for the 
two exchanges at $547.01 for the 12 
months ending November 30, 1943 at 
present rates of $2.50 per month on 
one-party rural business _ telephones, 
$1.50 per month on one-party rural 
residence, 25-cent per month differen- 
tial for desksets and 50-cent per month 
differential for handsets. 

New rates asked for represent 2 
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$1.00 per month increase on one-party 
rural business telephones, and a 50- 
cent per month increase on one-party 
rural residence telephones and an in- 
crease from $1.50 to a new rate of 
$3.00 per month on one_ subscriber 
where extra mileage is involved. 

The company claims that for the 
Kiowa and Pittsburg exchanges, “con- 
sidering interest on investment, the 
property with rates increased as asked 
for will be operated at a loss of 
$306.67, or 4.5 per cent plus an invest- 
ment of $6,694.41, namely, $401.66 less 
income of $94.99.” 


Vv 


Telephone Bill of $26.60 
Unpaid; Arrested 

William Hecklesmiller was arraigned 
in police court recently at Quincy, IIl., 
upon the complaint of R. Claire Heald, 
secretary of the Y.M.C.A., charged 
with obtaining hotel or lodging house 
accommodations with intent to defraud. 
It was charged that he used a second 
floor telephone at the Y.M.C.A. to make 
long distance telephone calls to Chi- 
cago, running up a telephone bill of 
$26.60 which he did not pay. Trial 
was continued to December 14, and the 
defendant was permitted to sign a 
$1,000 bond for his own release. 


Vv 


Boundaries Established for 
Two Oklahoma Companies 

The Oklahoma Corporation Commis- 
sion on December 15 set a precedent 
by fixing boundary lines, defining ter- 
ritory to be served by rural lines of 
two Independent telephone companies 
in Oklahoma. The companies involved 
were the Loyal Telephone Co., of Loyal, 
and the Mutual Telephone Co. of 
Okeene. 

The order was issued in connection 
with the complaint of C. H. Goetting 
of the Loyal company, which alleged 
that the Mutual company had invaded 
territory which normally would belong 
to the former company. The latter 
company, it was alleged, built a line to 
serve a subscriber within approximate- 
ly three miles of Loyal in one direction 
and within four miles in another. 

The commission found that these two 
exchanges had never established any 
boundary lines but had extended their 
lines from time to time as_ services 
were asked for, until there is some 
duplication of facilities serving the 
area between the exchanges. 

About three years ago the Loyal 
Telephone Co., then operated as a mu- 
tual concern, became bankrupt and Mr. 
Goetting took it over on a lease basis. 
The Loyal exchange now has approx- 
imately 125 subscribers. The Mutual 
Telephone Co. serves a much larger 
town, that of Okeene, and has 600 sub- 
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Victories on many fronts point to the day when power and 
communication companies will be faced with the peacetime 
problem of extension and re-habilitation. 

Today many utility companies are planning for the future 
and these plans of necessity call for high quality tools and 
equipment, for linemen and electricians. 

Mathias Klein & Sons are busy making the tools and equip- 
ment they have always made. When the war is won, this 
capacity will be available to produce tools and equipment of 
the same high quality that has characterized the name Klein 
“since 1857.” 
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scribers. There is a trunk line con- 
necting Okeene and Loyal and sub- 
scribers of either exchange can talk to 
patrons on the lines of the other, free 
of charge. 


Some complaints were made about 
the service of the Loyal company, but 
Mr. Goetting, the operator, made some 
improvements and promised further re- 
pairs to his lines provided he would be 
given assurance that his territory will 
not be invaded by the Mutual company. 


In its order the commission said in 
part: “This commission has never rec- 
ognized territorial boundaries as _ be- 
tween telephone exchanges. However, 
it is a matter of common knowledge 
that most exchanges operating in Okla- 
homa have established arbitrary boun- 
daries and that the establishment of 
such boundaries has served to promote 
the public interest, in that it tends to 
lessen duplication of facilities, and in 
the long run subscribers pay for such 
duplications.” 


The commission held that each ex- 
change, Loyal and Okeene, should be 
furnished some protection against in- 
vasion from the other. Therefore, the 
order establishes the following bound- 
ary lines between the two exchanges: 


“Commencing at a point five miles 
west of Loyal, at the intersection of 
the section lines, thence extending 
north and south for a distance of five 
miles in either direction, thence east 
from the north point hereby established 
for a distance of 10 miles.” 


The order further provides that sub- 
scribers of either exchange now living 
beyond this boundary line, should be 
permitted to continue receiving service 
from the exchange to which they are 
now connected. The order also holds 
that Mr. Goetting should immediately 
rehabilitate his lines and equipment so 
that adequate service will be given his 
subscribers. 


Vv 


Small Rural Company 
Granted Rate Increase 

By decision of Public Utilities Com- 
missioner George H. Flagg, the Inter- 
urban Telephone Co. of Silverton, Ore., 
on December 9 won an increased serv- 
ice rate of 50 cents a month on residen- 
tial, suburban, rural, farmer line and 
foreign exchange farmer telephones, 
but was denied a proposed increase of 
25 cents on monthly service on business 
telephones. The rate now in effect for 
the latter class of service is the same 
as charged in exchanges of similar size 
and operating under like conditions 
elsewhere, it was held. The new sched- 
ules will go into effect at Silverton 
January 1. 


The increased rate enables the com- 
pany to meet labor costs which were 
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allowed to employes by the War Labor 
Board. 

No increase will be approved for 
telephone service on hotel switchboards, 
private exchange branches or public 
pay stations. 

Telephones listed in the name of an 
employe may secure a half-rate billing. 

The hearing on the rate matter was 
held at Silverton on November 9, when 
City Manager E. K. Burton, City At- 
torney Rex Albright, represented the 
city, and L. E. Brown, Ethel J. Brown 
and Rollin K. Page appeared for the 
company. 


Vv 


Southwestern Bell Gets Writ 
In Arkansas Bridge Case 

A preliminary order enjoining the 
Arkansas highway department from 
interfering with the Southwestern Bell 
Telephone Co.’s construction of facili- 
ties on the bridge under construction 
between Fort Smith and Van Buren, 
Ark., was filed in Pulaski Chancery 
Court December 14, following a hear- 
ing before Chancellor Frank H. Dodge 
in Searcy. 

A hearing will be held concerning the 
rental for using the bridge by the tele- 
phone company within the next 30 
days, Blake Downie, telephone company 
attorney, stated. 


Vv 


Asks Approval of Exchange 
Purchase and New Rates 

Elmer J. Chrisp, who operates the 
Paxton (Neb.) Telephone Exchange, 
has asked the Nebraska State Railway 
Commission for approval of his pur- 
chase of the Rohlbacker interests in 
the Madrid-Elsie Telephone Co. R. B. 
Rohlbacker had asked authority of the 
commission to close the exchange be- 
cause of difficulty in getting sufficient 
help to operate and because of inade- 
quate revenue. 

Mr. Chrisp asks authority to put into 
effect the following schedule of rates: 


Asked 

Present for 

Business, wall ......s << $2.50 $3.00 
Business, desk or handset 2.75 3.25 
Residence, wall ......... 1.75 2.00 
Residence, desk or handset 2.00 2.25 
OO A eee ere. 1.75 2.00 
Rural, desk or handset... 2.00 2.25 
OS See Bae 1.00 
Extension bells ......... 25 


Mr. Chrisp says that the estimated 
necessary expense to rehabilitate the 
properties will be $2,000, and that he 
can start work at once because of ex- 
cess materials at his Paxton exchange. 
He says that he is cutting installation 
and relocation charges in half except 
in rural areas. Because of inability to 


provide construction, only two rural 
subscribers are now listed. He will 
move the exchange into a leased build- 
ing. 

A group of subscribers who had ex- 
pressed to the commission that they 
preferred the Arnold Telephone Co. 
as purchaser, has agreed to withdraw 
their objections, and a petition con- 
senting to the increases is on file. 

Mr. Chrisp stated that he prefers to 
get to work at once, but the commis- 
sion decided that it would be unwise 
to proceed without contacting the 
Office of Price Administration. It, 
therefore, postponed a hearing on the 
application until January 5. 


Vv 


Telephone Manager Denied 
Damages by Court 

A circuit court jury recently re- 
turned a verdict denying damages to 
Osear H. Krick, manager of the Mill- 
stadt (Ill.) Telephone Co., in his suit 
for $20,000 from Louis Rahn, a farmer 
living south of Millstadt. 

Mr. Krick sued for injuries sustained 
last April 12. He charged that Mr. 
Rahn assaulted him at his home dur- 
ing an argument over a $4.22 telephone 
bill, but Mr. Rahn denied he was the 
aggressor. 


Vv 


Southern Bell Intrastate Toll 
Case Settled; Rates Reduced 

In a compromise settlement of a pro- 
tracted rate case with the Southern Bell 
Telephone & Telegraph Co., the Georgia 
Public Service Commission announced 
December 10 an order reducing long 
distance intrastate telephone charges in 
Georgia an estimated $198,500 annu- 
ally. Effective January 1, the order 
applies to Independent telephone com- 
panies in the state as well as to the 
Southern Bell. 

The dispute started in December, 
1942, when the commission issued a 
rule nisi against the company citing it 
to show cause why its intrastate calls 
should not be charged for at the same 
rates as interstate calls. Settlement of 
the controversy ended a series of hear- 
ings which have been going on since 
November 15 and was based on a pro- 
posal made to the commission by the 
company. 

Commission Chairman Walter R. Mc- 
Donald explained the order will reduce 
the intrastate rate for the first three 
minutes of a call to a level not more 
than five cents higher than the inter- 
state rate, “with four minor excep- 
tions.” The difference at present, he 
said, ranges from 10 to 15 cents. 


Mr. McDonald added that the reduc- 
(Please turn to page 33) 
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al Free Long Distance Call Is | 
ill Christmas Gift to Wounded 
d- A free long distance call home is the 


Christmas gift being given to wounded 
X- service men lying in New York (N. Y.) 


- hospitals, by readers of the New York TO MEET INCREASED 


Mirror. The Mirror recently announced 


LW its plan whereby readers may make it 

n- possible for wounded service men to WA RTI M E D E M A N D ~ 
call their loved ones, by the reader giv- 

to ing up one long distance call and do- 

's- nating ang price - the call to the fund - ———— examples of cututanding 

se set up by the newspaper. : ; 

i Upon announcement of the plan the protection from the Automatic Electric 

It, vast machinery of the New York Tele- line. Designed especially for long-life, 

he phone Co. and American Telephone & maximum safety and easy installation, 


Telegraph Co. was put in motion engi- 
neering the huge job ahead. As the 
Mirror gathered the list of boys who 
would get these free calls, the A.T.&T. 
went to work immediately to insure | | 


and all equipped with the Type 2105 
automatic-resetting Discharge Blocks, 
they offer the positive protection that 
your lines and equipment must have 










that the calls would be awaited and re- TYPE 15 during wartime. 
e- ceived. : SUBSTATION 
to Checks and cash donations have PROTECTOR TYPE 15 Substation Protector: De- 
1- poured in; some were from children, signed for outdoor use. Completely 
Lit clutching dimes, eager to help “our | | . . 
mae Bie a weatherproof; shipped assembled in 
or boys. Others were from men and tf ) ‘ . : , 
women who wore service insignia show- single unit, ready to put up- Has simpli- 
od ing they have loved ones in service. fied four-point mounting bracket with 


‘8 Other offers have been made by re- 


easily accessible screw holes. A sturdy, 
tired telephone operators, calling in, | 


r= long-lasting protector. 


wh wanting to help at the switchboards TYPE 40 
7 through which the calls will be made | esto ~ eg TYPE 40 Protected Cable Terminal: 
from Halloran General Hospital in i 
g “ A compact, small capacity (3, 5, 7 
Staten Island, the Brooklyn Naval ‘ . , 
Menpitel aud St. Albans Mevel Meo- | pair) cable terminal with detachable 
pital, Queens. “ mounting bracket. Reversible cover per- 
The telephone company arranged | mits lead-in of cable from top or bot- 
” for complete extra staffs of its own, | tom. Installation is a simple, one-man 
1 specially trained long line specialists, to job because of the unique design. 
‘a handle this unique traffic. Their pres- | 


od ence was to guarantee the calls made | | 
by these boys back from overseas— 


TYPE 20 Substation Protector: Has 






























in many of whom have not seen home and | ) erie poretiein bese, gare ef. 
a family for more than two years—will | | TYPE 20 | fective dielectric strength, 34-inch air- 
ve go through unhindered. More than | peers ob gap between the cover and all terminal 
“ 1,000 calls have been arranged so far, | points. Adapted to standardized use 
he it was stated. either indoors or outdoors. 
Vv 

r, Kraege with AMG in Italy | | TYPE 35 Protected Cable Terminal: 
a is. C eal ect | For |1, 16 and 26 pair cable. An extra 
it T. COL. CARL KRAEGE, formerly | tends tontianl <- Mists eeckient to 
is president of the McKrae Telephone Co., sturdy termina gnly , 
: Burlington, Kans., according to a news | weather — for maximum protection over 
. dispatch is with the Allied Military | a long lifetime. 
7 Government in Italy. In a recent re- | 
ot port of the discussions between the Further details on these and other 
~ Italian Committee of Liberation and Automatic Electric equipment are given 
a the AMG, concerning the holding of in Catalog 4068-A. Write for it today. 

an Italian political congress, Colonel 

Kraege was said to have taken part 
db in the negotiations. yA 
ce ( 
“ vv AUTOMATIC vy ELECTRIL 
Post-war Planning 
‘ Wilfred D. Gillen, vice-president and | MAKERS OF TELEPHONE, SIGNALING AND COMMUNICATION APPARATUS 
re geneeel suameger of the Ball Telaghene | ELECTRICAL ENGINEERS, DESIGNERS AND CONSULTANTS 

Co. of Pennsylvania, revealed in a re- Distrib: in U. S. and P noes 

cent address that his company will | istributors in U. >. and Possessions: 
c- ee AUTOMATIC ELECTRIC SALES CORPORATION 

spend almost a billion and a half dol- | 1033 W. Van Buren St., Chicago 7, U. S. A. 


lars in its post-war building program. Export Distributors: INTERNATIONAL AUTOMATIC ELECTRIC CORPORATION 
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NEW TAX BILL HITS 
“LITTLE FELLOW" 


ONGRESS generally and the mem- 
bers of the House Ways and Means 
Committee in particular, were 

assailed for their “genius” in loading 
taxes onto the “little fellow” least 
able to bear it, by Leon F. Roberts, com- 
mercial manager of the Jamestown 
(N. Y.) Telephone Corp., in an address 
recently given before the Jamestown 
Advertising and Sales Club. 


Mr. Roberts, who addressed the large 
attendance following his induction as 
president of the club, referred specifi- 
cally to the present tax bill which in- 
creases the tax on telephone rentals 
from 10 to 15 per cent, and which pro- 
poses to raise the present 20 per cent 
tax on long distance calls to 25 per cent. 


The speaker said: 


“The oft-exhibited genius of some 
Congressmen, and particularly the 
members of the House Ways and Means 
Committee, which prepares all tax bills 
and of which the Representative from 
this district is a vaunted member, for 
shifting an inequitable share of the tax 
burden upon the low income groups is 
again demonstrated in the current tax 
bill, which exempts soft drinks and 
other luxuries from tax, but which 
places a confiscatory assessment on tele- 
phone users. 


“This telephone tax actually is a 
specialized discriminatory sales tax— 
and I am one of those who is unalter- 
ably opposed to any kind of a sales tax 
—in that it is imposed upon 24,000,000 
telephone subscribers. It also hits 
others, chief among whom are your son 
and my son who must now pay an 
added premium for the privilege of 
telephoning home from some far-away 
Army camp and saying ‘Hello, Mom!’ 
or ‘Hello, Dad!’ 

“Even the members of the House 
Ways and Means Committee, whose 
propensities for catering to the lobby- 
ists of organized wealth are well known, 
and whose forgetfulness of the rights of 
the small farmer, the laborer, and the 
white collar worker, often has been 
demonstrated, should know that in this 
modern and complex world telephone 
service is not a luxury but an absolute 
necessity. A tax on telephone service 
must be borne largely by the little peo- 
ple, that is the small business man, the 
farmer, and occupants of residences 
who make up 75 to 80 per cent of the 
telephone-using public. 

“The importance of telephone service 
to farmers, whether they live in Alle- 
gheny or Cattaraugus, or Chautauqua 
county, or any other county, cannot be 
overestimated, especially in these days 
of gasoline and rubber shortages, and 
certainly the importance of the tele- 
phone to civilian morale cannot be over- 
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LEON F. ROBERTS 


emphasized. In fact I know of no single 
instrument which is more important to 
the war effort, whether at home or 
abroad, than the telephone. More than 
80 per cent of the 5,000,000 Independent 
telephones are in residences, and of this 
number, one-fourth are rural. 

“In spite of these facts, the House 
Ways and Means Committee has greased 
the ways for another additional tax 
on the use of your telephone and, unless 
you can stop it, there is every indica- 
tion you will have to pay it. Therefore 
your monthly rental bill on a $3.00 tele- 
phone, which was raised by a previous 
tax to $3.30, will be hoisted to $3.45. 
If you happen to run a neighborhood 
grocery and have a business telephone, 
you will be taxed $1.20 a month for the 
mere privilege of using an instrument 
which is indispensable to the conduct 
of any business. 


“This tax, of course, is billed against 
the subscriber. We merely collect it— 
at considerable expense — and pass it 
along to the tax thinker-uppers. 


“And while we are on the subject 
of taxes, it might be of interest to you 
to know that the taxes of the James- 
town Telephone Corp. have increased 
215 per cent in the past six years. In 
1937 the company paid a tax bill of 
$46,676. What do you think the 1943 
tax bill is? Well, I will tell you: It is 
$145,927, an increase of nearly $100,000 
for the six-year period. 

“And it must be remembered that 
our revenues did not increase corre- 
spondingly. In fact, the increase has 
been comparatively small, because a 
telephone company is a regulated utility 
and it cannot increase its rates at will 
to keep up with rising costs and mount- 
ing taxes. Not only are our rates 
frozen, but so is our merchandise. The 
thing we have to sell is missing, and, 


because of wartime shortages of tele. 
phones and other strategic materials, 
we have had to deny service to a thou- 
sand people who want telephone serv- 
ice, and most of whom need it badly. 


“So, you see, even a public utility has 
its problems. And they are increasing 
daily. How long the present rate struc- 
ture will stand the pace of increased 
taxes and mounting costs, is, I know, a 
matter of deep concern to the officials 
and directors of the company.” 


Vv 


WPB Makes Changes 
In U-2 Order 

Minor amendments of the telephone 
conservation order U-2, announced De- 
cember 13 by the Office of War Utilities 
of the War Production Board, regular- 
ize certain practices already generally 
followed by telephone companies in con- 
necting and disconnecting service. 

It is now mandatory upon companies 
to disconnect service in all cases which 
involve change in real user. To take 
care of service authorized by WPB in 
unreasonable hardship cases, operators 
are required where possible to regrade 
existing services. This means that pri- 
vate wires must be arranged for party 
line service to supply needs of qualified 
new subscribers, when this procedure 
will result in conserving materials. 


Vv 


Telephone Men Painting 
200,000 Drop Wires 

Maintenance employes of the South- 
western Bell Telephone Co. in the St. 
Louis (Mo.) area now are conducting 
one of the largest-smallest paint pro- 
jects in the country. 

For several weeks, workmen have 
been painting drop wires with asphalt 
paint, to replace insulation which de- 
teriorated from exposure to the ele- 
ments. Such a project was made neces- 
sary by the great wartime difficulty in 
getting wire for replacements, a com- 
pany official said. 

More than 200,000 drop wires—which 
run from telephone lines to various 
buildings—will be painted by spring. 
About 18,000,000 feet of wire will be 
painted in St. Louis, St. Louis county 
and East St. Louis. 


Vv 


Wounded Soldiers Can 
Telephone from Beds 

Wounded soldiers at Valley Forge 
(Pa.) Army hospital now can tele- 
phone to their families without moving 
from bed. Equipment has been installed 
in the nine surgical wards so that a 
portable coin telephone can be wheeled 
to each bedside. For most of the hun- 
dreds who can move around, a special 
telephone room has been prepared. 
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OBITUARIES 


HENRY SANFORD PorTIS, former | 





president of Yepanto, Ark.’s first tele- 
phone company, and mayor of that 
city, died of a heart attack December 5 
in a Memphis hospital where he under- 
went an operation. He apparently had 
been recovering satisfactorily. 

Born near Covington, Tenn., Decem- 
ber 7, 1873, he spent his early life in 
Mississippi county near Massett and 
Evadale. He moved to Lepanto in 
1911. Shortly after, Mr. Portis organ- 
ized the Lepanto Deep Well Co., which 
dug the city’s first artesian well. Then 
he organized Yepanto’s first telephone 
company and served several years as 
its president. 

Surviving are his widow, a son, two 
daughters, two sisters, and a brother. 


* 


J. B. MCMILLIN, manager of the De- 
eatur (Ill.) Central Union Telephone 
Exchange from 1903 to 1918, died in 
Urbana December 1. 

Mr. McMillin was manager of the 
exchange during the reorganization 
period which followed the merger with 
the Home Telephone Co. in 1917. He 
left Decatur to accept an appointment 
as general assistant to the commercial 
superintendent of the Central Illinois 
Telephone Co. in Springfield. 


* 


NoAH W. OSBORNE, who was man- 
ager of the Golden Farmer Telephone 
Co. for 30 years, died in his home at 
Golden, Ill., on December 8. He retired 
a year ago because of failing health, 
his son, Gail Osborne, succeeding him 
as Manager. 

Mr. Osborne was born at Industry, 
Ill., November 9, 1875. He was married 
to Belle Matheny, June 19, 1897. Sur- 
viving are the widow and four children; 
eight grandchildren, one great-grand- 
child; three sisters, one brother, two 
half-brothers and one half-sister. 


* * 


LLOYD M. GRIFFIN, 52, vice president 
of the Chesapeake & Potomac Tele- 
phone Co. serving Maryland, Virginia, 
West Virginia, and the District of Co- 
lumbia, died December 6 in the Mary- 
land General Hospital. 

He is survived by his widow, a son, 
Capt. Lloyd M. Griffin, Jr., of the Army 
Air Forces, and a daughter, Betty Jean 
Griffin. 


* * 


Scott SHARP, 65, a lineman for the 
Kenton (Ohio) Telephone Co. since it 
was organized 40 years ago, died of a 
heart attack December 9. 
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GRAY PAY STATIONS 


Help Overcome Wartime 
Service Difficulties 


instruments. 








Paystations solve many wartime problems 
of service. With them you can meet the 
telephone needs of large numbers of people, 
in spite of restrictions on individual telephone 


New war plant areas have gas stations, 
drug stores, and restaurants where paystations 
can be installed. Army, navy and marine 
encampments need paystations. 


In all these places, Gray Paystations pro- 
vide the means of serving more people with 
the least amount of equipment. Moreover, 
Gray Paystations are consistent revenue pro- 
ducers for telephone operating companies, 
and they'll produce in peacetime later as 
well as they produce in wartime now. 


THE NEW TYPE 60 


SERIES PAY STATIONS 





Something new and better in paystations—the 
new Type 60 Autelco-Equipped Gray Paystations. 
That means they make use of such Automatic 
Electric improvements as the unique balanced anti- 
sidetone circuit and other features for better trans- 
mission, longer life, lower maintenance costs and 
more convenience. 

Series 60 is available for automatic or manual 
exchanges; with handset or with conventional 
separate transmitter and receiver; and for post- 
pay or prepay operation. 

Write for the complete new Automatic Electric 
catalog of Gray Paystations. It tells all about the 
new 60 Series and about all other Gray Paystations, 
too. It is a handy reference book which will help 
you select the paystations best suited to your 
particular needs. Ask for Catalog 4078. 


AY PAY STATIOME 


DISTRIBUTED BY 











CATALOG 4078 


New, complete, profusely 
illustrated, and authentic. 
This new catalog is yours 
for the asking. The most 
informative and helpful 
paystation catalog ever 
issued. Send for it today! 


AUTOMATIC ELECTRIC 


SALES CORPORATION 





1033 WEST VAN BUREN STREET + CHICAGO 7, ILLINOIS 





In the Nation's 
Capital 


(Concluded from page 16) 





direct government spending will jeop- 
ardize free private enterprise. The 
reason for this era of good feeling 
towards the utilities is: (a) It is about 
the only essential service or commodity 
that does not require ration coupons, 
even if the customer is asked to save; 
(b) in an era of rising prices, utility 
service costs no more and in many cases 
costs less than before the war; (c) the 
public knows the utilities are accom- 
plishing this despite the double burden 
of taking care of terrific demands for 
war production, in addition to the ci- 
vilian load. By the end of 1944 we can 
expect outward expressions of public 
recognition for the splendid war effort 
of the utilities. 

(2) The manpower shortage will con- 
tinue up to the defeat of Hitler, which 
this correspondent looks for around 
June. Thereafter, the situation will be 
eased slightly as war plants begin to 
taper off, releasing personnel for civil- 
ian enterprise. 

(3) Labor trouble will continue on 
two fronts: (a) The FEPC showdown 
which the administration will try to 
compromise (so as to keep both the 
Negro vote and the southern Democrats 
in line); (b) the problem posed by the 
recent successful defiance of the War 
Labor Board by the coal miners will 
have to be resolved decisively by the 
administration, which does not want to 
take decisive action in this field on the 
eve of a national election. As a result 
we can expect much temporizing, but 
no satisfactory action until after the 
election. 

(4) As to the next President, your 
correspondent cannot even guess at this 
time because the fourth term candi- 
dacy is still up in the air. He will say, 
however, that if there is no fourth term 
candidacy the next President will be a 
Republican. He will say, further, that 
the next House of Representatives will 
be Republican, regardless of whether 
there is a fourth term candidacy or not. 
He will attempt, if there is a fourth 
term candidacy, to venture a forecast 
further along in the year when the 
campaign outlook is more discernible. 

(5) Rationing and material short- 
ages will continue along with price and 
wage rises until and after the fall of 
Hitler. This is because during the first 
quarter of 1944 war production will 
reach its peak. Thereafter, there will 
be some easing in certain troublesome 
civilian shortage items (which may 
prove politically embarrassing if they 
are not taken care of, such as certain 
canned goods, whiskey and automobile 
tires—the latter should begin to get on 
the market a few weeks before election 
day). Utilities, however, will begin to 
find it easier from now on to get main- 
tenance materials and supplies. After 
June, WPB restrictions may even be 
removed on accepting non-essential new 
business. 

(6) Expect two important decisions 
from the Supreme Court—one of them 
in January. That would be the Hope 
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COMING TELEPHONE 
MEETINGS 


Minnesota Telephone Associa- 
tion, Radisson Hotel, Minneapolis, 
January 25, 26 and 27. 


Texas Telephone Association, 
Baker Hotel, Dallas, March 13 
and 14. 

Kansas Telephone Association, 
Jayhawk Hotel, Topeka, March 
16 and 17. 


Iowa Independent Telephone 
Association, Hotel Fort Des 
Moines, Des Moines, April 10 and 
11. 


Nebraska Telephone Association, 
Fontennelle Hotel, Omaha, April 
13 and 14. 


Illinois Telephone Association, 
Edgewater Beach Hotel, Chicago, 
April 18 and 19. 


Spring Executives’ Conference 
of the United States Independent 
Telephone Association, Edgewater 
Beach Hotel, Chicago, Ill., April 
20 and 21. 


Ohio Independent Telephone 
Association, Deshler- Wallick Hotel, 
Columbus, April 25 and 26. 


Indiana Telephone Association, 
Severin Hotel, Indianapolis, May 
3 and 4. 

Pennsylvania Independent Tele- 
phone Association, Berkshire 


Hotel, Reading, May 18 and 19. 


New York State Telephone As- 
sociation, Syracuse Hotel, Syra- 


cuse, May 24 and 25. 











Natural Gas case—another attack on 
the Smyth v. Ames doctrine of fair 
value rate base. The Federal Power 
Commission will probably be sustained 
(it wants to use original cost). But the 
old valuation argument will not die be- 
cause the court will probably decide the 
case on the basis of commission discre- 
tion—leaving it up to the commissions 
to do what they please about valuation. 
The other important decision will come 
in the OPA appeal in the Washington 
Gas Light Co. case, mentioned above. 
It is a hard thing to guess, but your 
correspondent picks OPA to lose by a 
close decision. 

(7) Senator Wheeler will introduce a 
new and comprehensive bill to rewrite 
the Communications Act to revise the 
FCC setup. Your correspondent be- 
lieves, however, that it will probably be 
too much of a bite for Congress to pass 
the whole thing during an election year. 
The Chairman Fly faction of the New 
Deal will fight it and the Republicans 
would rather have the FCC as a cam- 
paign issue than to get prompt legisla- 
tion on the books. Hence, your corre- 
spondent expects at most that there 
may be some stop-gap legislation to get 
the broadcasting companies off the spot 
during the coming hot political cam- 


paign. Eventually, something will have 
to be done about the FCC and the Com- 
munications Act. 


(8) Don’t expect any important rate 
increases during the year. Remember 
it is an election year—or have I men- 
tioned that before? But there will not 
be new agitation to reduce utility rates, 
In fact, your correspondent looks for a 
rather quiet regulatory year, with the 
possible exception of the excess profits 
tax idea mentioned above, which may 
lead to some rather interesting develop- 
ments. (The leading trade journa! in 
the electric power field, has stated 
it might be a good thing for the utilities 
to reduce rates for their own customers 
instead of paying excess profits taxes 
to the Treasury — if the alternative 
were in dollar-for-dollar terms.) 

(9) The trend will be away from 
centralized authority in Washington. 
Business organizations and trade asso- 
ciations would, therefore, be well ad- 
vised to start thinking more about their 
own business problems in anticipation 
of the day when OPA, WPB, WLB, and 
all the other duration outfits begin to 
taper off and fold up. In other words, 
look for a strong “back to business” 
movement to sweep the industrial field 
as soon as Hitler is knocked off. 


(10) Welch won’t do as well fore- 
casting for 1944 as he did for 1943. 


TRIVIA: Readers may recall that one 
of the strictest rules for Presidential 
assistants is that they stay out of print, 
keep their mouths shut for the record, 
and have what the President has de- 
scribed as a “passion for anonymity.” 
Recently, the regular Washington cor- 
respondent for a southern newspaper 
suddenly left for the armed forces and 
as a result a greenhorn local city desk 
reporter had to be rushed up to fill in 
at the nation’s capital until a more 
experienced hand could be found. After 
wandering aimlessly around the White 
House for several days, he wrote the 
following wistful note to his editor 
down in Dixie: 


“Washington can certainly be very 
difficult to the outsider. For instance, 
in order to get anywhere with the White 
House secretaries, I was told you have 
to have a passion for Ann O’Nimity, 
and her name isn’t even in the phone 


book.” 
VV 


Telephone Service Halted 
Temporarily by Fire 

A $375,000 blaze destroyed two build- 
ings in Waukegan, IIl., and threatened 
to raze the entire business section re- 
cently, before it was brought under 
control four hours later by firemen of 
six towns and hundreds of volunteers 
from nearby military and naval sta- 
tions. Telephone service was disrupted 
temporarily when more than 50 Illinois 
Bell Telephone Co. operators fled their 
smoke-filled office. 

More than 250 telephone operators 
on duty in a building to the rear of a 
store stayed at their posts until most 
of them were ordered to leave as a pre- 
caution. 
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Work Horses 
Must Be Fed 


(Concluded from page 11) 








small communities lost their banks for- 
ever, principally because of the fact 
that small banks generally did not col- 
lect enough income to make them 
strong enough to weather a financial 
storm. 


Isn’t there, therefore, every incentive 
for us to sacrifice time, and money, if 
necessary, to do a real job in our own 
exchanges and in our associations? No 
man or woman in the industry is in too 
small a job to help. We need every 
possible viewpoint and every possible 
bit of cooperation. 


If we love life, and our homes, and 
our American way of living, we can 
unite in a movement to save the most 
typical American institution — the 
“backbone of America’”—the commu- 
nity telephone exchange. 


Let us, therefore, consider the fol- 
lowing program: 


(1) Property Inventory. Let each 
man who does not have an up-to-date 
property inventory, make an inventory 
of all of the property, every stick of 
wood and every bit of metal or glass. 
Then let him make up a budget of 
what income would be required to oper- 
ate the property each year and leave 
it in better shape than at the beginning 
of the year. 


(2) Rates. A committee to study the 
need for increased rates might be the 
most life-saving committee that could 
be devised. 

(3) General Tariffs. Every associa- 
tion should have a committee devise a 
uniform set of general rules and regu- 
lations, a general exchange tariff so 
that all of their member companies can 
file this tariff as the “bible” under 
which they will operate. 

(4) Publicity. “Lay your cards on 
the table.” Tell everyone just what it 
takes in the way of public cooperation 
to put the exchange on a healthy, effi- 
cient business basis. Do this in per- 
sonal interviews, letters, newspaper 
ads, or any other device that is avail- 
able. Especially is it desirable to se- 
cure public acceptance of the fact that 
those who do not have a telephone are 
to use public pay-stations. 

(5) Ask for Help. Do not be afraid 
to ask help and advice of your neigh- 
bors or larger telephone organizations. 
The larger the company the more it 
has at stake in the solution of this 
fundamental problem. 

Especially is it desirable to seek the 
cooperation and understanding of the 
electric company in your community 
which is in a much more fortunate 
position to collect from everyone, and 


DECEMBER 25, 1943 


has a pole line serving every street in 
town. It is not in the public interest 
to have a duplication of pole lines 
where it can be avoided and it is not 
good financial sense, especially where 
safer clearance can be provided when 
both utilities use one pole line. You 
cannot be expected to own half of the 
jointly-used poles or to pay an annual 
attachment rental as much as, or in 
excess of the annual charges for in- 
terest, taxes and depreciation on a tel- 
ephone pole. But the electric company 
knows that its investment pays better 
and is safer in a community which has 
good telephone service. The electric 
company, therefore, has every incentive 
to arrange a contract for telephone at- 
tachments upon a_ reasonable basis 
which you cannot afford to turn down. 


(6) Strive toward improvement. Let 


us not be satisfied with the condition 
of our plants, the quality of our serv- 
ice, the wages we pay, the revenues we 
receive, or what we know about run- 
ning our business today. Let us con- 
stantly strive for improvement. Let 
us feed the “horse” better, and curry 
him better and train him better every 
day. 

(7) Associations. Give as liberally 
as possible of time and money and ef- 
fort to the associations which you de- 
pend upon for service. 

(8) Subscribe to the telephone trade 
magazines and read them religiously; 
every issue contains valuable informa- 
tion on all telephone subjects. 

[Epitor’s NoTeE: The above was an 
address presented before the recent 
convention of the Wisconsin Locally 
Owned Telephone Group.) 











Look to "Gray" 


To Your Traffic Overload Problem 
Ro now, with no new private a ae Hy being manufactured, 


handle your taffic overload by p 


for the Answer 


acing Gray Telephone Pay 











The North Electric Mfg. Co 


Stations in all strategic points. This will relieve private and busi- 
ness telephones and provide an extra profit that will be permanent. 
New Gray installations, repairs or alterations to your present equip- 
ment, are available without hampering the war effort. If you are 
new in the pay station field there is a Gray station to meet every 
requirement, including those which require no additional equipment, 
but which can later be revised to full machine switching. 

See our agents for full information, or write us your problems. We 
will be pleased to advise the type of pay station best suited to 
meet your specific requirement. 


Invitation to MANUFACTURERS & INVENTORS 


Have you an idea or invention in electro mechanics which you think will aid 
the war effort, or which has peace-time application? We'll be glad to develop 
it with you on a mutually satisfactory basis. 

We are planning to add 5 or 6 products to our post-war line. If you have a 
product or idea which you believe would fit in with 
our activities, write our President, Mr. W. E. Ditmars, 
in complete detail. We will consider any practical 
arrangement. 





thi 


GW MANUFACTURING GO. 











_HARTFORD, CONNECTICUT 








AUTHORIZED AGENTS—Automatic Electric Sales Corp. 


Graybar Electric Company. Kellogg Switchboard & Supply Company. Leich Sales Corporation. 
. Automatic Electric (Canada), Limited. 


Stromberg-Carlison 
Northern Electric Co., Ltd. 
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Official USMC Photo 


THE MARINES 
HAVE THE SITUATION 


and Bernard Pliers 


WELL IN HAND 


This is a typical picture of actual 
operations in the South Pacific. 
It illustrates the reason for the 
scarcity of linemen's pliers for 
civilian use. 


Schollhorn production of the 
famous Bernard linemen's pliers 
as well as the line of Bernard 
_— action hand tools has 
een greatly expanded. How- 
ever military and war production 
_— have taken practically all 
of it. 


Those fortunate enough to have 
these dependable tools are glad 
that they wear out so slowly and, 
in the case of Bernard parallel 
action pliers, nippers, etc., that 
jaws and cutters are easily re- 
placeable. 


Write fer catalog 
of the Scholihorn Line 
of Bernard Tools. 


Exclusive Makers of 
Bernard Parallel 
Action Tools 





THE WM. SCHOLLHORN Co. 
Telephone Tool Division 
420 Chapel Street New Haven, Conn. 





Oklahomans Hold 


Meeting 


(Concluded from page 18) 





Oklahoma State Board of Public Af- 
fairs and is a popular speaker at many 
dinners and civic gatherings. His 
homely humor and friendly jabs at tele- 
phone people at the dinner kept the 
diners constantly amused. 


Convention Notes 

Two Oklahoma telephone pioneers, C. 
E. Devin, Apache, and M. L. (Mark) 
Sanders of Oklahoma City, who have 
retired from active service, attended 
the convention. 

Mr. Devin was one of the first men 
to serve as president of an Oklahoma 
telephone association, back in the late 
90’s. Mr. Devin stated that this was 
the first telephone convention he had 
ever attended in Oklahoma where he 
had absolutely nothing to do but to 
enjoy the proceedings and meet old 
friends. For many years, Mr. Devin 
was owner of the Apache Telephone 
Co., Apache, and retired a few years 
ago after he had sold his exchanges. 

Mark Sanders, until about two years 
ago was connecting company agent for 
the Southwestern Bell Telephone Co., 
with headquarters at Oklahoma City. 
When introductions were in order at 
the convention Mark also expressed his 
pleasure in being “fancy free” at the 
meeting, and he was one of the most 


popular figures present. Mark has not 
missed a single state convention of the 
Oklahoma association during the last 
28 years. 


Looking in on some of the sessions 
was E. D. Hicks, of Tahlequah, Okia., 
who built the first telephone line in 
Oklahoma back in 1886. He asked the 
Cherokee Indian Council to grant him 
a franchise to build a line from Tahle- 
quah, then the capital of the Cherokee 
Indian Nation, to Fort Gibson, an Army 
post for troops used principally to quell 
uprisings among the uncivilized Indian 
tribes of western Oklahoma and the 
southwest. 

The Indians first refused the request, 
contending that wherever a telephone 
or telegraph wire was strung a railroad 
followed and then white men began 
pouring into the Indians’ country. This 
opposition, however, finally was over- 
come when Mr. Hicks and his associates 
promised to build the telephone line 
over the rugged hills and over a route 
which no railroad could follow. The 
Indian council also insisted, before 
granting the franchise, that the pro- 
moters prove that the line could be 
made to talk the Cherokee language as 
well as English. This was demonstrated 
by building a temporary line 100 yards 
long and letting the Cherokees talk to 
each other over it. 

This was the real beginning of a vast 
network of telephone lines in Oklahoma, 
which connect more than 500 Independ- 
ent telephone exchanges and 144 ex- 
changes of the Southwestern Bell Tele- 
phone Co., which are hooked into the 
vast toll system of the American Tele- 
phone & Telegraph Co. 











BEST STORY OF THE WEEK—WHAT'S YOURS? 


Driving along a highway between Elmore City and Wynnewood, Okla., 
Oliver O'Dell, owner of the Elmore City Telephone Co., and Bernie 
Richardson, telephone engineer of the Oklahoma Corporation Commis- 
sion, were taking an inventory of a telephone pole line. 

“White, Native, White, Native, White, Native,” sang out Mr. Richard- 
son, as Mr. O'Dell made notations on a scratch-pad in his lap as to 
whether the poles were white cedar or native cedar. 

Presently the pair gave a lift to two women and a small girl, who were 
trudging along the highway bound for Wynnewood. Soon forgetting the 
trio in the back seat, the two gentlemen resumed their sing-song inventory. 

“Let us out here,” ordered one of the women as the car came to a 
country store, fully ten miles short of Wynnewood. Mr. Richardson ex- 
pressed surprise that the women were not riding all the way and one of 
them replied: “I want you to know that we are all-white and all-native 
and that we don’t like your prittle-prattle.” 

“It occurred to us later,” said Mr. Richardson, in telling the story, 


“that those women thought Oliver and I were either drunk or crazy.” 
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Courts and 
Commissions 


(Concluded from page 26) 





tion for the initial three minutes of a 
long-distance call will automatically 
effect a proportionate reduction in the 
overtime differential between intrastate 
and interstate toll charges. [TELEPH- 
ony, Sept. 11, p. 28.] 

He said that reductions made by the 
American Telephone & Telegraph Co., 
parent concern of Southern Bell, “cre- 
ated what the Georgia commission con- 
sidered an unreasonable disparity be- 
tween the rates in effect in Georgia on 
intrastate toll business as compared 
with that being charged for interstate 
toll service.” 


Vv 


Summary of Commission 
Rulings and Hearings 
Federal Communications Commission 


December 8: Granted authority to 
the Mountain States Telephone & Tele- 
graph Co. and American Telephone & 
Telegraph Co. to supplement existing 
facilities between Albuquerque, N. M., 
and Denver, Colo. The estimated cost 
is $51,061. 

December 10: Granted authority to 
the American Telephone & Telegraph 
Co. for a period of 60 days to operate 
in interstate private line service a line 
between Caldwell, Ohio, and a site near 
Summerfield, Ohio. 

December 14: Granted authority to 
the Southwestern Bell Telephone Co. 
and American Telephone & Telegraph 
Co. to supplement their existing facili- 
ties between Dallas, San Antonio and 
Houston, Tex. 


December 14: Dismissed proceedings 
in Docket No. 6468 in the matter of 
American Telephone & Telegraph Co. 
rates and charges for communications 
services furnished by its Long Lines 
department. The revised tariffs have 
been filed with the commission, which 
gave effect to the rate reductions agreed 
to by the A. T. & T. in January, 1943. 

December 15: Granted modification 
of point-to-point telephone and _tele- 
graph station licenses of R.C.A. Com- 
munications, Inc., Kahuku, T. H., to 
add frequency 11950 kilocycles. 

December 15: Granted authority to 
American Telephone & Telegraph Co. 
(Long Lines Dept.) to lease and oper- 
ate a telegraph line between Uvalde 
and Crystal City, Tex., in order to 
furnish public telegraph service at 
Crystal City. 

December 15: Granted authority to 
Southern Bell Telephone & Telegraph 
Co. to supplement existing facilities 
between Biloxi, Miss., and Delmar, Ala., 
at an estimated cost of $19,993. 


Illinois Commerce Commission 
December 21: Hearing in Springfield 
on the pro d advance in rates of 
the Staunton (Ill.) Telephone Co. for 
telephone service in Staunton, William- 
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son and Livingston, counties of Madi- 
son and Macoupin, stated in rate 
schedule I.C.C. No. 2 rendered by the 
Staunton company. 

December 21: 
of the Mason Telephone Co. to show 
cause why adequate service should not 
be rendered to the community in and 
around Edgewood. 

December 29: Continued hearing on 
application of the Illinois Bell Tele- 
phone Co. for permission to increase 
rates at Carrollton. 


Kansas State Corporation Commission 
_November 8: Dismissal of applica- 
tion of the South Dickinson Mutual 
Telephone Co. for authority to make 
certain changes in rates for telephone 
service at Navarre. 

December 8: Orders issued granting 
applications of the Ensign Cooperative 
Telephone Co. for permission to trans- 
fer its franchise and to cease operat- 
ing as a public utility telephone ex- 
change at Ensign; and of the Ensign 
Telephone Co. for certificate of con- 
venience and authority to transact the 
business of a public utility at Ensign. 

January 7: Hearing on applications 
of Howard E. Puckett for a certificate 
of convenience and authority to trans- 
act the business of a telephone public 
utility at Leoti and Tribune, and for a 
certificate relating to the obtaining of 
funds for the purchase of telephone 
properties in the amount of $22,500. 

January 7: Hearing on application 
of the Greeley County Telephone Co. 
for permission to transfer its franchise 
and to cease operating as a_ public 
utility telephone at Tribune in Greeley 
county. 

January 7: Hearing on application 
of Leoti Telephone Co., for permission 
to transfer its franchise and to cease 
operating as a public utility telephone 
at Leoti, Wichita county. 


Nebraska State Railway Commission 


December 14: Authorized the Lin- 
coln Telephone & Telegraph Co. to re- 
vise its general exchange tariff cover- 
ing PBX service for residences to cor- 
rect an error in a recent order of the 
commission covering cancellations. 

December 15: Authority granted the 
Dundy County Telephone Co. of Benkle- 
men to add to its rate schedule a 
charge of $1.00 a month for joint-user 
service. 


Oklahoma Corporation Commission 

January 6: Hearing on complaint 
filed by C. D. Farmer, Fletcher Tele- 
phone Co., alleging that the Cyril Tele- 
phone Co. has invaded his territory by 
installing telephones in a neighborhood 
heretofore served by the former com- 
pany. 

January 6: Complaint filed by B. 
Richardson, telephone engineer, Okla- 
homa Corporation Commission, relating 
to the reasonableness of telephone 
facilities at Dover. 

March 14: Hearing on application 


Hearing on citation | 





of Doyle Pope for re-establishment of | 


his telephone connection with the ex- 
change of the Southwestern States 
Telephone Co., at Noble. Further con- 
tinuance from December 14 was asked 
by both parties in the hope that an 
agreement may be reached. 


Wisconsin Public Service Commission 

December 22: Application of the Al- 
mena (Wis.) Farmers Telephone Co. 
for authority to increase telephone 
rates. 









INVEST YOUR 


“PIN MONEY” 


IN THE BEST 


LOCUST PINS 


Locust wood is practically im- 
pervious to decay and is 
impenetrable to moisture. 
Because of its close-grained 
hardness locust can be ma- 
chined into strong, long lasting 
pins of standard specifications 
that can be counted on to 
retain their size and shape. 


OAK BRACKETS 


Oak pole brackets of un- 
questioned quality are in 
demand now as never be- 
fore in the face of the 
qualifications necessary in 
the equipment and mate- 
rials needed today to “keep 
‘em talking." Present day 
maintenance and repair 
have every reason to de- 
mand and get only the best. 


GLASS INSULATORS 


Research and 
experiment have 
produced in Hem- 
ingray insulators a 
glass insulator that 
is better than any 
ever before of- 
fered. 





Non-porous, non-deteriorating, uni- 
form coefficient of expansion and 
high mechanical as well as high 
dielectric strength are some of the 


many qualities that rank Hemingray 
the “best on the line.” 
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TELEPHONE & SUPPLY CO. 


COLUMBUS, OHIO 























CHOSEN 
For Use On 
America’s Longest Line 


Stretching over 1500 miles into 
Alaska ... 1500 miles of chang- 
ing temperature—from temperate 
to sub-zero—this line demanded 
the use of glass insulators which 
would serve without breakage or 
failure, regardless of weather. 


“Whitall Tatum" 
Glass Insulators 
Made by the 


ARMSTRONG CORK COMPANY 


. « were chosen for their all- 
weather performance. Among 
other precision-control steps to 
insure their dependability, they 
are subjected to severe thermal 
shock tests. 


Write for full data about Arm- 
strong's "Whitall Tatum" Glass 
Insulators. As distributors, we 
recommend them. 


STROMBERG- 
CARLSON 
COMPANY 


Factory and General Offices: 
Rochester 3, N. Y., U.S.A. 


Branch Offices: 
Kansas City 
Toronto 


Chicago 
San Francisco 
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A second star for excellence in war materiel production was awarded the Body division of the 

York-Hoover Body Corp. during brief ceremonies held recently in the Body plant. Officers who 

participated are shown with GEN. J. E. GARDNER, representing the Army (left to right): MORRIS 

GRASS, treasurer of the York-Hoover Body Corp.; DANIEL KENNEDY, manager of the Body division; 

GENERAL GARDNER; LUTHER DETTINGER, secretary of the Body division and H. B. STONE, 
president of the company. 





Personnel Changes Announced 
By Roebling Company 

Stuart E. Yeaton, native of Seattle, 
Wash., and graduate of the University 
of Washington, has been made manager 
of sales of the electrical wire and cable 
division of the John A. Roebling’s Sons 
Co., Trenton, N. J. 

Subsequent to graduation from the 
university, Mr. Yeaton was employed 
as a salesman in the Seattle branch 
from 1934 to 1941, at which time he 
was made assistant to W. G. Marks, 
president of the California corporation 
of the Roebling company at San Fran- 
cisco. In May, 1943, he was transferred 
to the main office at Trenton as man- 
ager of sales of round, flat wire and 
specialties. He assumed his new posi- 
tion on December 1. 


G. K. Hayes, who has represented 
the John A. Roebling’s Sons Co., of 
Trenton, N. J., manufacturers of wire 
rope and wire, as a salesman out of the 
company’s Cleveland (Ohio) branch 
for several years, has been appointed 
assistant manager of that branch. 

Mr. Hayes is a graduate of the Uni- 
versity of West Virginia and has been 
connected with the company since 1930. 


Vv 


S. H. Manson Stromberg 

Public Relations Director 
Coordinating the company’s entire 

promotion and advertising program, a 

public relations department has been 

organized by the Stromberg-Carlson 

Co. as an important step in its post-war 





OF diene. 


At a recent meeting of the Old Timers Club of the Chisholm-Ryder Co., Niagara Falls, N. Y., the 
older employes of the company presented STEPHEN M. RYDER, president, with a twin-diamond- 
studded Old Timers’ pin, denoting 40 years’ continuous service. The oldest member of the organi- 
| gation (85), both in length of service and in years, MR. RYDER (center) is being presented with 


the pin by GEORGE ©. BENSON on behalf of the club. ROBERT PEARCE, president of the Old 
Timers Club, is shown at the left. 
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STANLEY H. MANSON 


planning, it has been announced by 
Lloyd L. Spencer, vice president and 
general sales manager of the company. 
Stanley H. Manson, sales promotion 
manager and executive secretary of the 
company’s labor-management commit- 
tee, will head the new department, 
which will not only plan and direct ad- 
vertising and publicity, but will handle 
sales promotion, dealer and consumer 
relations, and direct the company’s pub- 
lications. 

In making the announcement, Mr. 
Spencer said: “Stromberg-Carlson’s 
post-war program, in the largest sense, 
consists in the careful planning for the 
distribution of its products as widely 
and as efficiently as possible. Accom- 
plishing this means using to the fullest 
advantage all the media of information 
— newspapers, magazines, radio — a 
vital part of that planning by us and 
by all industry. This will be one of the 
most important functions of our new 
public relations department.” 


Mr. Manson has long been identified 
with the communications industry since 
1927 when he joined Stromberg-Carl- 
son in the factory switchboard depart- 
ment at Rochester. Following that, he 
joined the radio assembly and engineer- 
ing department. In 1930 he was made 
office manager of the Atlanta, Ga., 
office. The following year he went to 
Miami as sales manager of the Philpitt 
Music Stores. 


Returning to Rochester, Mr. Manson 
accepted a position as radio sales man- 
ager of the Rochester Gas & Electric 
Corp. Rejoining Stromberg-Carlson in 
1933, he became sales representative 
for the Rochester and up-state New 
York territory. Transferred in 1940 to 
Kansas City, he became radio sales 
manager of his firm’s division there. In 
1941, Mr. Manson was appointed sales 
promotion manager at Rochester, a po- 
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sition he held until his recent promo- 
tion to manager of public relations. 


Vv 


U. S. Rubber Announces 
Two Sales Changes 

Harold J. MacDonald and Howard 
F. Johnson of the wire and cable de- 
partment of the United States Rubber 


Co. were assigned to new positions ac- | 


cording to a recent announcement by 
C. W. Higbee, manager of the depart- 
ment. Mr. MacDonald has been placed 


in charge of all jobbing with the title | 


of manager of jobbing sales. Mr. John- 
son’s new post is manager of branch 
sales with offices at 1230 Sixth Avenue, 
New York City. 


After receiving an honorable dis- 
charge from the United States Army, 
Mr. MacDonald’s first position with the 
company was at the Bristol plant in 
1920. He was promoted to New Eng- 
land sales manager with offices in 
Boston in 1921. He held that post until 
1938 when he was promoted to eastern 





HAROLD J. MacDONALD, 
pointed manager of the jobbing sales, 
wire and cable department, United States 


recently ap- 


Rubber Co. Mr. MacDonald, a World 

War veteran, has been with the company 

since 1920. He was eastern district sales 

manager of the wire and cable depart- 
ment since 1938. 


district sales manager of the wire and 
cable department. 

Mr. Johnson started with the com- 
pany at the Bristol plant in 1922 im- 
mediately after he was graduated from 
Brown University where he obtained 
his Se. B. degree in engineering. Pro- 


moted in 1932 to office manager, wire | 
and cable department, he held this posi- | 
tion until 1936 when he was elevated to | 


the position of western district sales 
manager. 





ZINC 
CABLE 
HANGERS 


Prolong the life of your 
least for the 


duration—rehang them, al- 


cables at 


though they may be badly 
with Reliable Zinc 
All cable 


results in 


worn, 
Cable Hangers. 
movement that 
wear and sheath cutting is 
eliminated. Added protec- 
tion against lightning is 
provided—cable bound and 


solidly grounded to the 


Reliable Zinc 
Cable Hangers are strong, 


messenger. 


economical and easily in- 
stalled. Request complete 
information and prices. 


“RELIABLE” 
IDENTIFIES 
THE QUALITY 





The four simple 
steps above clear- 


ly illustrate the 
simplicity of @ 
Reliable Zinc 
Cable installation. 


OVER 35 YEARS SERVICE TO THE UTILITI 











New Protection Padding 
Combines Sponge, Chamois 

An entirely new type of lining for 
goggles, chin straps, sweat bands, and 
other headgear has been developed 
which incorporates the use of sponge 
clippings and chamois skins. The soft 
texture of chamois skins and natural 
resilient characteristic of sponge clip- 
pings combine to make an ideal pro- 
tection padding. Due to the oil tanning 
process to which chamois skins are sub- 
mitted, it does not dry hard after be- 
ing exposed to perspiration but re- 
mains soft and pliable. 

Among the many uses for this new 
development is padding for head tele- 
phones, it is said. Listening posts sta- 
tioned throughout the United States 
and foreign countries have discovered 
that perspiration is a constant source 
of chafing to the headphone wearer. But 
with this new sponge and chamois pad- 
ding inserted in the inner-section of the 
telephone ear unit, all perspiration is 
absorbed and soreness due to chafing 
is eliminated. 

Where perspiration is at a minimum 
and protection is a prime factor, such 
as in a paratrooper’s chin strap, cham- 
ois skin alone is used . . . the leather, 
although not as absorbent as sponge 











Sub-Cycle built for 
heavy duty and de- 
signed in accordance 
with sound engineer- 
ing principles has 
proven its efficiency 
under the most severe op- 
erating conditions. Some of 
the many reasons why it 
delivers so many years of 
trouble-free service are: no 
moving parts — nothing to 


cannot interfere with radio reception. 


Central Office. 


ALSO PULSATORS 
Sold by Leading Distributors 


THE LORAIN PRODUCTS CORPORATION 








LORAIN OHIO 





— Pena: 


in operation—produces a powerful ringing current and 


Made in Six models for loads from Small PBX to Large 


clippings, does absorb a large amount 
of moisture, it is understood. 


In war plants, perspiration running 
down the faces of workmen can be a 
threat to war production. With this 
danger in mind, a new sponge and 
chamois sweat band, which completely 
eradicates this danger of sweat getting 
into the workman’s eyes, has been pro- 
duced. The accompanying photograph 
shows an actual sweat band with cut- 
away view of the flat sponge clippings 





as they actually 
chamois covering. 
Both sponges and chamois are pro- 
duced by James H. Rhodes & Co., 157 
W. Hubbard St., Chicago 10, III. 
VV 
Christmas Bonus Given 
The Columbia (Pa.) Telephone Co., 
Henry Y. Smith, general manager, re- 
cently announced a Christmas bonus 
for employes. All workers received 
the equivalent of two-weeks’ pay. 
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| What the COMMUNICATIONS 
| WORKER NEEDS 
| 


to know about 
electricity 


| 
| Radio men, ataghene en- 
y techni- 
cians — all workers in the 
communication industry — 
i ok written ex- 
it 
you a clear, practica 
planation of the funda- 
mentals of electrical engi- 
neering upon which communication is based. All the explanations, all 
the illustrations, all the applications are taken from the communica- 
tion industry and not from the power industry. 


THE ELECTRICAL FUNDAMENTALS 
OF COMMUNICATION 


Albert, Professor, Communication Engineering, Oregon 
; Professor, Electrical Engineering, Purdue Univer- 
sity (1942-43); 550 pages, 6x9, 35 


Presents the electrical fundamentals of 
communication, including the three divi- 
» ‘ } . . sions—telegraphy, telephony, and radio 
adjust—no routine maintenance—economical and quiet with its allied branches. 
electronics, explains what the communi- 
cation technician wants to know about 
direct current, conductors, resistors, in- 
sulators, and discusses such topics as 
the magnetic field and inductance and 
the electric field and capacitance solely 
from the point of view of the commu- 


TELEPHONY PUBLISHING CORP. 
608 S. DEARBORN ST., CHICAGO, ILL. 


ives 
ex- 





illustrations, $3.50. 


COVERS SUCH 
TOPICS AS: 


@ Electric measuring 
instruments 

@ Electric networks 

@ Bridge circuits 

@ Transmission of electro- 
magnetic waves 

@ Vacuum tubes as 
circuit elements 

@ Electroacoustics 


Starts with 


Telo. No. WAB. 2435 
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R. 8. Sayre Appointed Manager 
Of Graybar at Memphis 

On December 1, R. B. Sayre became 
manager of the Memphis (Tenn.) of- 
fice of Graybar Electric Co., replacing 
0. B. Chandler who died recently after 
24 years’ continuous service with the 
company. 

Mr. Sayre, whose service record with 
Graybar totals 22 years, has been 
closely identified with the electrical in- 
dustry for many years, particularly 
throughout the Memphis district. He 
joined Graybar in Memphis as a ware- 
house clerk in October, 1921, and two 
years later became salesman serving 
the North Mississippi, West Tennessee, 
and Arkansas territory. In 1939 he 
was transferred to Graybar in Atlanta 
as manager of the outside construction 
department, which position he held 
until his recent appointment. 


Vv 


Appointed District Manager 

Of Hubbard & Co. in West 
Norman V. Arntzen, for the past 13 

years a member of the sales and engi- 

neering staffs of the Pacific Coast divi- 








dependable 


Cedar Poles 
MICHIGAN POLE & TiE CO. 


NEWBERRY—GRAND RAPIDS 
MICHIGAN 














POLES 





B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. entrex Butt Treated or Plain. 








Cc. M. Christiansen Co., Pheips, Wis.— 
Northern White Cedar Poles, plain or 
butt treated. Quotations on request. 








international Creosoting and Construc- 
tlon Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants: 
Beaumont and Texarkana, Texas. 








MacGillis & Gibbs Company, Milwau- 
kee, Wis.—Northern White and Western 
Red Cedar Poles. Plain or butt-treated. 
Immediate quotations on request. 








T. M. Partridge Lumber Co., Minne- 
apolls, Minn.—Northern White— Western 
Red Cedar Poles. Plain or butt-treated. 








Pensacola Creosoting Company, Pen- 
sacola, Fla. — Creosoted Southern Pine 
Poles of Superior Long Leaf Quality. 








Valentine Ciark Corporation, 2516 Dos- 
well Ave., St. Paul, Minn.—Finished 








Cedar Poles. Plain or butt-treated. 





DECEMBER 25, 1943 





NORMAN V. ARNTZEN 


sion of Hubbard & Co., recently was 
appointed district sales manager for the 
company’s southern district. 

Mr. Arntzen will make his head- 
quarters at the company’s local office in 
Los Angeles, confining his work to 
southern California and Arizona. Since 
joining the company in 1926, Mr. Arnt- 
zen has served in the service, produc- 
tion, and sales departments. Previously, 
he was the company’s northwestern 
representative for a period of seven 
years, with headquarters in Portland, 
Ore., and prior to that was a member 
of the administrative staff at the Uni- 
versity of California, in the designing 
and building of research apparatus. 


Are MANPOWER 
Troubles Cutting Your 
Directory Adv. Sales? 


* We have the MANPOWER, the EX- 
PERIENCED ORGANIZATION to take 
over your Telephone Directory Adver- 
tising, handle all details and produce 
MORE NET revenue (all costs con- 
sidered). 


Write or call 
af our expense. 


LOOMIS ADVERTISING CO. 

408 OLIVE STREET, ST. LOUIS, MO. 

New York Life Building, 20 W. Ninth St., 
Kansas City, Missouri 

Citizens Trust Bidg., Fort Wayne, Ind. 

135 Se. Second Street, Philadelphia, Pa. 


Strike Over Racial Sanitation; 
Army Takes Over W. E. Plants 

Brig. Gen. A. A. Farmer, War De- 
partment representative, announced De- 
cember 19 that vital war production 
was being resumed at five strike-af- 
fected Western Electric Co. plants in 
Baltimore, Md., taken over by the 
Army under Presidential order. His 
announcement was issued after more 
than seven hours of conferences, almost 
all of which were with union leaders. 

The strike was called by the inde- 
pendent Point Breeze Employes Asso- 
ciation, culminating differences that 
were climaxed when the War Labor 
Board rejected the union’s request for 
separate sanitary facilities for white 
and Negro employes. 


“The workers were welcomed back 





ATLANTIC 
Creosoting Co., inc., 17 Battery Pi., N. Y. C. 
Creosoted Pine Poles 
Crossarms . . Condalt 
PLANTS ANB OFFICES: 


New Orieans, La. Jackson, Tenn. ass. 
Yranetd, La. Louisville, Miss. New Y: n.Y 
‘otk, 


a. Savannah, Ga. Philadelphia, Pa. 
Annapolis, Md. Chicage, ti. 








Frank F. Fowle & Co. 


Electrical and Mechanical 
ENGINEERS 


35 East Wacker Drive CHICAGO 








ACCOUNTING 


HERDRICH and BOGGS 
Certified Public Accountants 
803 Electric Bulliding 
INDIANAPOLIS, IND. 











SLOAN & COOK 


CONSULTING ENGINEERS 
120 SOUTH LA SALLE STREET 
CHICAGO 


Appraisals — Original Cost Studies 
Depreciation, Financial, and Other 
Investigations 








J. WW. WOPAT 


Consulting Engineer 
Telephone Engineering 
Censtruction Supervision 
Appraisals—Financial 
Rate Investigations 
161@ Lincoin Bank Tower Fort Wayne, ind. 








J. G. WRAY & CO. 


TELEPHONE ENGINEERS 
Specialists in Appraisals, Rate Surveys, 
Financial Investigations, Organization, 
and Operation of Teleph Compani 


3324 Bankers Bidg., Chicage 
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Classified Seetion 


Rates 10 cents per word payable in advance. 
Minimum charge $2.00 for 20 words or less. 





HELP WANTED 


WANTED: Telephone Accountant— 
qualified to supervise all —y of tele- 
phone accounting for Class A com- 
panies. 
experience, draft status, etc. Attach 
small . photograph. Write Telephone 
Services, Inc., 16th Floor, Lincoln 
Tower, Fort Wayne, Indiana. 


WANTED: A 








couple to operate 


| 


Give full information as to age, | 


switchboard, $75.00 and living quarters. | 


Furnace and all modern conveniences, 
80 miles from Chicago. Write Box No. 
2034, c/o TELEPHONY. 


WANTED: A man to take care » of a 
telephone plant at Greenup, Illinois, at 
once. Reasonable work and reasonable 
wages. 257 telephones to look after. 
Write Greenup Telephone Company, 
Greenup, Illinois. 


Reconstructed Equipment 


Stromberg a No. 55 Slightly Used 3 Cond. 


Dh Cte Dn cvsascvansendeganancoensecves $0.65 
wha a Slightly Used 2 Cond. Swbhd. Plugs for 
0. 





“Re A ttache: . 
Bakelite Enclosed Gong Signal 
Seis ‘with AStraight Line Ringer and Cond. 
Less in 1 

Stromber 

Coil fe 
New Kell 
and 


Coi 
ys No. 9 Talk Through Repeating 
ogg or W. E. Composition Rec. Shells 


Western Elec. 
With Back @ 
Kellogg No. 4 


Back $1.15 © 


Steel Bell Boxes with Straight 

Line or 16-33-50 or 66 Cycle Harmonic Ringers 
and ind. Coil. Wired Booster Ckt. @ seo SF 

Heat Coils for Kellogg or Sterling Arresters @.. .10 

Kellogg No. 115 Grabaphone with 3 Cond. Cord 
Less Signal Set @ 


REBUILT ELECTRIC EQUIPMENT CO. 


1704 WEST 21st PLACE 
CHICAGO 8, ILL. 


Less 





FOR SALE 


FOR SALE. One—Cook S-6-51 pair 
Cable terminal. Like new. Lightning 
arresters are true gap-discharge. — 
$30.00. Write: N. N. Spillett, 

The Brooklyn Mutual Telephone Mee” 
Brooklyn, Iowa. 

FOR SALE: Telephone exchange in 
Midwestern State, 150 subscribers, 
good rates. Underground cable in town, 
excellent opportunity for growth, cut- 
ting down territory on account of help 


shortage. Write Box 2031, c/o TELEPH- 
ONY. 











WANTED 





WANTED AT ONCE: To LEASE | 
with an OPTION to BUY a Telephone | 


Plant 450 to 800 Subscribers. Prefer 
Iowa, Illinois, or Wisconsin. Submit In- 


come Statement with first letter. Write | 


Box No. 2033, c/o TELEPHONY. 





Give that old skate to the salvage drive! 














KELLOGG W. E. CO. 
STROMBERG - CARLSON 
AUTOMATIC ELEC. CO. 
DEAN MONARCH 


COILS 








RECONDITIONED 
RELAYS FOR PROMPT SHIPMENT 


SPRING ASSEMBLIES 
SAMPLES AND PRICES ON REQUEST 


BUCKEYE TELEPHONE and SUPPLY COMPANY 


COLUMBUS, 


LINE CUT OFF 
TRUNK CORD 
POLARIZED MECHANICAL 
SELECTOR CONNECTOR 
REPEATER LINE SWITCH 


MOUNTINGS 


OHIO 























Sales jobs can absorb five million workers, and a 
good part of them veterans, LEE McCANNE, 
assistant general manager of Stromberg-Carison 
Co., told the New York Sales Executive Club 
recently. He revealed the specific program 
developed by Stromberg-Carison and 16 other 
war plants in Rochester, N. Y., for the develop- 
ment of salesmen and warned that post-war 
planning that did not include the training of 
was over-optimistic and short-sighted. 





on regular schedules to continue the 
vital war work which has been inter- 
rupted,” General Farmer said. “They 
will return to their jobs with the same 
benefits, privileges, and seniority which 
existed prior to the strike.” 

He said Clarence G. Stoll, New York 
City, Western Electric president, as- 
sured management cooperation. 
an officer in the 
Signal Corps for which the company 
manufactures important materials, 
headed nine officers designated by the 
War Department to take over the plant 
units, located at Point Breeze. 

Members of the association that 
called the strike are hourly rated em- 
ployes. Besides this group, the Point 
Breeze Salaried Employes Association 
announced that it had applied for per- 
mission to hold a strike vote. 


General Farmer, 


Vv 


George Rodormer in Phoenix 
GEORGE W. RODORMER, Chicago, sec- 
retary of the Reliable Electric Co., 
whose friends learned at the recent 
national convention that he had been 
ill, is now at Camelback Inn, Phoenix, 
Ariz., where he will enjoy a vacation 
and rest in the well-known sunshiny 


| climate of that state. 





BUY WAR BONDS 





TELEPHONY 
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THE WAR 


places the supreme test of 
dependability on any prod- 
uct. NORTH ALL-RELAY 
Telephone Equipment has 
measured up to the most 
arduous of wartime operat- 
ing conditions—far beyond 
any peace-time requirement. 
THE NORTH ELECTRIC 
MFG. CO.+ Galion, Ohio 










From Coast to Coast and In Many Foreign Lands 
Thousands of Miles of Communication Lines Are 
Spliced with 





Nicopress Line Wire Splicing Sleeve 


... And There Are Good Reasons Why— 


Completed Ni : : i i 
supleted Micuprese Line Wire Splice @ Engineers, superintendents, foremen and linemen alike | 


have given their unqualified approval of the Nicopress 


compression method of splicing. e Experience in actual use 
Making the Nico- ‘ " 
press Splice in the field over a long period of years, has proven to these 


means simply in- 


serting wires in men that Nicopress means economy in time and money 


sleeves and com- 


— and also splices that are high in electrical and mechanical 


— efficiency. e They know, too, that they are assured, with 


Nicopress, of neat, trouble-free line joints that exceed the 

rated breaking strength of the wire. e And the linemen 

like especially the ease and speed with which the Nico- | 

press splice is made either in the air or on the ground. 
ORDER NICOPRESS FROM YOUR JOBBER 





7 iA 
a © wet 


THE NATIONAL vai: stata SUPPLY COMPANY 
5100 SUPERIOR AVENUE CLEVELAND, OHIO | 





Export Distcibaene “ INTERNATIONAL STANDARD ELECTRIC CORP , NEW YORK, N.Y 





